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BUYING AND SELLING REAL ESTATE TIPS - ONE REPAIR YOU MUST MAKE

One Repair You Must Make

There are many brave buyers are willing to purchase a home that needs renovation or repair. But
there's one problem that will most likely send them all screaming. As the seller, it's in your best
interests to tackle this problem head-on before ever considering putting your home on the market.
The problem is mold.

We're not talking about the normal mildew smell of a damp basement, although that will probably
scare buyers, too, and should be remedied. We're talking about what is called toxic black mold,
which sounds awfully scary, and it can be, especially to the highly allergic... or to your wallet.

There are many species of toxic black mold. All of them require a moist area to begin growth, such
as a leaky pipe; and a fairly warm humid environment. Once they start, they can spread, causing
poisoning symptoms in humans and destroying your home from the inside out. So how do you know
if you've got mold?

Check your home for leaks. If you've got a damp basement, dripping pipes, or a leaky roof, these
are the first places to start. If you live in an area with high humidity, you should always be on the
lookout. Watch for things like cracked, peeling paint, which indicates moisture on the walls; warped
wood; black growths in the bathroom; and obvious mold growth in basements or attics. If you're
finding it, start checking inside your cabinets, behind your floor baseboards, and in basements, crawl
spaces, and wall cavities.

If you've got mold, you have the choice of calling in a professional to see what kind it is. If anyone in
the household is experiencing allergic reactions, headaches, dizziness, or other adverse effects, it
may be worth checking out mold growth to track down and verify that it is the source of the problem.
Regardless of what you've got, however, you will have to clean it up to put your home on the market.
Buyers today are all too aware of this problem, and the first signs of it will probably send them all
headed for the door.

So it's time for clean-up. Remove all mold-infested items from the home, sealed in plastic bags, and
wash mold off the walls and floor. Wear an oxygen mask during the process; keep windows open,
and try not to inhabit the home during this time. It's a big process. We're not going to lie to you. Do it
once, do it right, and get it done, and it should not take you more than one or two days to restore
your home to mold-free condition.

Keep it that way. Remove the moisture sources that caused the mold. Replace leaky pipes,
waterproof basements, and place dehumidifiers in damp rooms. Whether you're doing it for your
family or for the potential buyers, it is essential to ensure that the mold doesn't return. Trust us: It's
necessary.

Home Staging, Fixups & House Makeovers: .the who, what and where of home improvement and
selling your property fast without spending a fortune.
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BUYING AND SELLING REAL ESTATE TIPS - WORKING WITH YOUR HOME BUILDER

Working with Your Home Builder

The process of building a new home is exciting, demanding, and can be a real challenge. Signing
the contract is only the beginning, and it should never be the end of your involvement in the process.
Staying informed and involved in the building of your new home is essential.

While you're leaving the construction itself up to the builders, the decisions should be in your hands.
Read your contract and all the paperwork carefully, and if changes come up along the way, make
sure to document everything. If you decide you want an extra window in the living room, that change
needs to be reflected on a signed contract. Trust us, this will save you lots of headaches later! It's
also important to keep up with what is happening on the house as often as possible. Please note
this doesn't mean breathing down anyone's neck! Builders are busy people, and not everyone on
the crew is going to be as up to speed on the plans as you are. Take care to note the progress, and
speak up if things seem to be going awry. If you didn't remember a closet in the upstairs hallway,
bring it to someone's attention. You may feel as though you're being a pain, but it's a legal issue.
You may be paying for what they build. Make sure it's what you wanted.

It's also important to remember that, while getting what you want out of your newly-built house is
the main priority, the builders have priorities, too. And you have every right to receive a house built
to safe, sturdy specifications, with a properly set foundation, even flooring, and everything else up to
code. If you've hired reputable builders you should be in luck- it's their job to get this stuff right. It's
also their job to fix it if any of the basic requirements fall short of what they should be.

Even while you're watching the progress, noting changes, and verifying the big stuff, try giving
everyone a little slack when it comes to the small details. What a horror for builders to deal with a
home owner who is screeching about the wrong doorknobs when they are trying to finish a house by
deadline. Keep in mind that human errors happen. If they're big ones, then you have every right to
have them corrected. If they are not what you paid for, then you have every right to speak up and
have things set to rights. But if the inconsistencies are small enough to live with, won't affect your
happiness with the house overall, and will be easy to change out later, then give the builders a
break. Ask for a discount if you didn't get the shower door you ordered, but the one that's there
works just fine. During the building process of your house, it's best to keep one eye on your
contract- and the other eye on the big picture.

House Plant Secrets: How to care for any type of house plant. Answers to 1001 Questions.
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BUYING AND SELLING REAL ESTATE TIPS - THE UNIQUE QUALITIES OF A GREAT REAL

EST

The Unique Qualities of a Great Real Estate Agent

In laymen's terms, Real Estate is the business of helping people buy and sell property. As a real
estate agent, your job is not always that simple, though. It is important for a real estate agent to be
very well versed in their trade; this involves knowing the laws of the real estate business in and out.
They have to be able to successfully appraise the value of a home or a piece of land (to some
extent, there are professional appraisers that can be hired to do a more exact estimation of the
value). They must be good with people, amiable, and honest. Never underestimate the power of
people and their ability to read others, especially since most times when people are in the process of
selecting a real estate agent they are usually in an intentional, purposeful state of judgment. It is
important to establish a relationship built on trust between the prospective buyer or seller and the
real estate agent.

If you really want to know what makes a great real estate agent, think about when you bought your
first house. If you have never bought your own home, you probably will some day (especially if you
are reading this) and in that respect, think about what you way you would want things to be when
you decide to take that leap. Homes are a big investment, they can cost anywhere from a few
thousand dollars to millions of dollars. Most people have to save up for the better part of their lives
to afford their "dream homes," and it is important that your behavior as the agent understand how
important of an investment buying a home is, and relating that understanding to your clients. If you
were the one making such a large investment, you would want to assure that your real estate agent
could be trusted, and that they had your own best interests at heart, right? In that same respect,
you as the real estate must take into consideration that in a way, your clients look up to you. Most
of the time if they select you as their agent they are already assuming that you possess a certain
level of knowledge, understanding, and compassion for their situation. You must make sure to keep
their best interests at heart because they already think you do, and the repercussions can be rather
nasty if you fail them--that's what Errors and Omissions insurance is for, although that is another
story, entirely.

Also, remember that real estate agents work overtime! This is not a part time gig; the most
important clients and those who are looking to make the bigger purchases (and more purchasing
dollars equal more commission dollars for the agent) work a regular nine to five schedule or worse,
and they may want to meet with you and look at properties during the evening hours or on the
weekends, and several times a week when they are picky--and they usually are.

It can be said that real estate agents have some of the most rewarding and important jobs out
there. They can be an integral part of the American Dream; helping people buy and sell houses is a
tough line of work, but someone has got to do it.

Becoming A Real Estate Agent: Complete business package to help you easily and quickly become
a successful real estate agent!
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BUYING AND SELLING REAL ESTATE TIPS - BUYING AND SELLING AS IS

Buying and Selling As Is

Buying or selling a home ‘'as is' on the real estate market today is fairly common. As Americans
move more often and the practice of renovating run-down homes for profit grows more widespread,
many sellers aren't finding it necessary to repair the defects in their property before putting it on the
market. They're much more liable today to find a buyer who's willing to purchase the home, defects
and all.

How does 'as is' selling work? The process is simple. The contract simply states that the seller is
not responsible for making any repairs to the home before the buyer takes possession. The seller is
still required to disclose any defects of which they are aware. However, if other defects appear after
the sale is complete, the seller is not liable for those problems, provided they didn't hide knowledge
of the condition during the sale.

With the 'as is' buying and selling process, sellers accept the fact that they're getting less money for
their home. Buyers are entitled to a lower price to make up for the cost of repairs. Usually sellers
who put their homes on the market as is are not as interested in high market value as they are in a
quick sale; or they simply do not have the resources to make the repairs before sale.

In order to sell a home as is, however, a home inspection is still required. Both parties must be
aware of the damages, so that the buyer knows what he is getting into and the seller knows
approximately how much he is going to lose in market value.

Purchasing a home with knowledge of its condition allows a buyer to examine his budget and
decide if purchase price plus repair cost is worth it. Usually, it is- the buyer is essentially paying less
because he's willing to go through the hassle of repairs, and not necessarily because the repairs will
cost a certain amount. Also, often the defects in a home are perfectly livable; for example, if a seller
refuses to put a new coat of paint on the rooms, then the house qualifies for an as is sale. The
industrious buyer who doesn't mind painting a few rooms can get his purchase price lowered for the
sake of a very easy repair.

In a home being sold as is, both sides would do well to hire home inspectors, and check the house
over thoroughly. Provided the seller doesn't mind losing a little sticker price, and the buyer doesn't
mind a few costs down the road, it can be an excellent deal for both sides. One gets out with having
to do any work and makes a quick sale; the other gets a bargain home that needs a little TLC.

Home Inventory Software: Software that every Home Owner and Apartment Renter needs! Affiliates
make 75% profit per sale !
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BUYING AND SELLING REAL ESTATE TIPS - BUYING FORECLOSED PROPERTIES

Buying Foreclosed Properties

Buying foreclosed properties is a great way to save your pennies on your real estate endeavors.
While most properties that have been foreclosed upon sell for five to ten percent below normal
selling price, there are some out there who may be selling for as much as twenty to thirty percent
below market value.

While purchasing foreclosed homes is a great way to buy, sell, and make a profit, there is a process
to the purchasing of these properties that must be followed by everyone. When a home is being
foreclosed upon it means that the home owner was unable to make their mortgage payments on
time and fell more behind than their bank or lender allowed. Usually the mortgage loan is taken
against the house, there by granting the lender or bank the right to seize the property as fulfillment
of their loan.

As far as purchasing foreclosed properties go, there are some advantages to buying properties this
way that buying properties the normal traditional way do not offer. Appraisal fees can range
anywhere from $300 to $600. During an appraisal, a professional appraiser inspects the property,
measuring the square footage, inspecting the yard, fencing, garage, and other appurtenant
structures. They will also do an inspection of the property itself; things like pools, decks, number of
bathrooms, number of bedrooms, and such are all taken into consideration when evaluating the
value of a particular property or home. The appraisal process can be rather tiresome, as an
appraisal is simply the appraiser's professional opinion. If the lender, bank, or purchaser does not
agree with the figure the appraiser comes up with the appraisal is disputed and the process begins
again. When you buy a property that is being foreclosed upon, the appraisal process can usually be
skipped because the lender already has some idea of what the property is worth. This saves both of
you money, and can make the buying and selling process a lot easier and smoother on everyone's
behalf.

Buying properties that are being foreclosed upon is a great way to locate a fixer upper that is worth
the work. Usually foreclosed homes need repairs because the owner was, obviously, having some
financial troubles that caused them to get so behind in the payments. This is an indicator that there
may be problems with the roof, plumbing, or even the yard that need fixing. These are all things that
can add to or take away from the market value of a home, and if you can purchase a home with
these problems and you have the ability or monetary reserves to correct these problems, you have
found yourself a nice little cash bucket.

The Department of Housing and Urban Development, also known simply as HUD, also holds
auctions periodically to unload homes that were funded through their federal mortgage program.
Sometimes these houses can be bought at rock bottom prices and are not in as bad condition as
one might think, although the auction environment can drive prices up in others' determination to
secure a particular property for their own needs, personal or business related.

Find Ugly Homes And Assign The Contracts: Profit in real estate without cash, credit or risk. Learn
how to make quick cash in real estate without owning property.
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BUYING AND SELLING REAL ESTATE TIPS - WHAT IS GAZUMPING

What is Gazumping

What is Gazumping?

Just what is gazumping, and how do you make sure that it does not get the best of you? The term
gazumping is said to have come from the Yiddish word "gazumph" which means to swindle or
overcharge. During the 1920s, it supposedly came in to frequent use in the gangster culture, when
people would use the word when making false transactions to con someone in to upping their price.
Over time, the meaning has changed slightly, and the word now applies primarily to real estate.
Gazumping is when a vendor accepts a higher offer from another buyer after one has already been
accepted.

If you have never purchased a home before, this may seem very unfair to you, and you may not
understand how this happens. When a buyer puts in a bid on a house and the vendor accepts it that
is only the beginning. An agent, which is a go between for the buyer and the vendor is still obligated
to tell the vendor of any bids that go in on the property until the close of the sale. So, even when
there has been an agreement made, until the contracts are signed, the property is still up for grabs.
This is good for the vendor, because they can still accept higher offers. Even if the house has been
taken off of the market, until contracts are signed, parties who have previously viewed the property
can still put a bid in on the real estate. If this happens, the agent is legally obligated to inform the
seller of such activity. This is to protect the seller's best interest.

For the most part, agents do not want there to be another offer. Once an agreement is made, it is in
their best interest for the proceedings to happen as quickly as possible. A slightly higher bid will not
necessarily mean much more in commission for them, but it will mean a lot more work in
deliberations and paperwork. So, many agents will ask sellers to sign an agreement that says that
gazumping will not be a problem.

As a buyer, it is in your best interest to ensure that your funds do not get tied up in legal
proceedings for a property that you may not end up with in the end. Ask your agent about the
prospects of gazumping, and whether or not they have a contract with the seller that prevents such
activity. This will lead to a less stressful proceeding for all parties involved. Buying a home for the
first time can be a scary and exciting process. Obviously, you want it to be more exciting than scary,
SO cutting out as many surprises as possible is paramount.

Once you put in a bid on a property and it is accepted, your money begins to be spent. Inspections,
feasibility studies, appraisals and court fees are non-refundable. So, in order to ensure that this
money is not being spent in vain, do everything you can to make sure that you understand where
your agent stands on gazumping, and be sure to be as up front and honest about your intentions as
you expect the other party to be.

How To Reduce Your Property Taxes!: The complete property tax reduction resource center.
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BUYING AND SELLING REAL ESTATE TIPS - IS A TOWNHOUSE FOR YOU

Is a Townhouse for You

Is a Townhouse for You?

With the huge variety of real estate choices on the market today, many people aren't even clear on
what a townhouse is, much less whether or not it's the right choice for them. So what, exactly, is a
townhouse?

A townhouse, also called a rowhouse, is actually very much the same thing as a condominium, with
one technical difference. Both are housing units that are physically attached to other units on either
side- thus the name rowhouse, since they stand in a row. But in a condominium, the land the
houses stand on is owned by someone else. A townhouse, on the other hand, means that the
person living in the home owns the land it is sitting upon.

Townhouses can be single or multiple stories. Each townhouse has a small patch of yard or
perhaps a patio in the back or front, and the lawns are divided equally among the houses. This is a
definite advantage over apartment living, where many housing units are in the same structure and
thus there is no property division on the ground. Townhouses can be grouped into pairs as a duplex,
or in larger groups that form a main complex. Townhouse owners are generally required to keep up
their own section of lawn, and may be required to pitch into maintenance of any common areas as
well.

So who benefits most from this style of living? For many people, the idea of living in an apartment
grows old quickly. Having neighbors above, below, and around you can be tiresome; the lack of a
yard is also a drawback. However, many people either cannot afford or do not wish to own a single
family dwelling. Townhouses give buyers the option to own a house that is still part of a housing
community.

Townhouses are ideal for the elderly, or for young families just starting out. The mutual walls give a
sense of security, although of course there is also a loss of privacy. Having a small patch of yard to
tend, rather than a full lot, can be a blessing for those who are unable to tend a full yard. A
townhouse can be a great starter home for young couples with children.

Of course, because a townhouse is indeed part of a housing community, there are rules which
homeowners must agree to follow. Often townhouses are subject to the rules of housing
associations, which limit decorations and modifications that can be made to houses or yards. Many
townhouse communities prefer to present a unified front, and changes must be approved before
they can be made.

For those who are interested in a community style of living but do not wish to remain in an
apartment, a townhouse can be an excellent substitute. Townhouse living is available in all kinds of
neighborhoods and in many different styles all over the United States. From brownstones in New
York to vinyl sided dwellings in Nebraska, town homes are available at all levels and offer the
homebuyer a whole new range of options.

Are You Living Or Surviving?: Successful Living Guide - How To Have Vibrant Health & Energy,
Make & Save Money, Improve Romance (100's of keywords convert)
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BUYING AND SELLING REAL ESTATE TIPS - REAL ESTATE REPAIR SCAMS

Real Estate Repair Scams

It happens more often than you might think. A person in a building company's truck knocks on a
homeowner's door. The person tells the home owner that they were driving by, and they noticed
some serious damage to the shingles on the roof. Have they had their roof inspected lately? Are
they aware that this could cause problems down the road? The contractor, it just so happens, has
the equipment in his truck, and he would be glad to start work immediately for a down payment.

To anyone paying close attention, this already sounds like a scam.

But even if the home owner misses these first warning signs, he discovers it's a scam a few days
later. That is, after he's paid up, and the contractor has disappeared without doing the work, or
announced that it will cost twice as much as he thought and he needs more money before he can
continue.

Home repair scams are fairly common, experts say, and new homeowners and the elderly are
particularly susceptible. It might seem shocking that anyone would hand money to a person off the
street with no guarantees, but many inexperienced owners are panicked at the thought of home
repair, and they will trust anyone in a tool belt who tells them there's a problem. No questions asked-
unfortunately.

What is the simplest way to tell the difference between a legitimate home contractor and a scam
artist? The main rule is, if they come looking for you, consider them suspect. Legitimate contractors
are busy- running a real business- and they don't go knocking on doors for jobs, not even if your roof
IS dangerously close to serious damage. If someone is knocking on doors and soliciting jobs,
chances are they have more than enough time on their hands to do so, because they're not actually
doing any of the jobs.

Of course, that doesn't mean just because you look a contractor up in the phone book, you're
perfectly safe. Do your research. You're investing a lot into choosing your contractor, including your
money, your time, and your home. Don't assume that just because a contractor holds a license that
they're a good one, either. Becoming a licensed contractor is hardly more than a matter of
paperwork, and scam artists can become licensed just as easily as anyone else. The best way to
find a good contract worker is by asking for recommendations from neighbors, coworkers, or friends
who have had good work done. Ask them if they would hire the person again and what kinds of
problems they might have encountered. Check with the Better Business Bureau and any local
business registry offices. Ensure that the contractor is indeed registered as a business, and look into
any feedback they may have received from previous customers.

Home repair can be a scary and expensive process. When you're faced with needed repairs, make
sure you've got a professional on your side. It costs nothing to be careful, and it could save you a
great deal.

Work From Home Ebiz: Work from home in your own business and make extra income.
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BUYING AND SELLING REAL ESTATE TIPS - CHOOSING A REALTOR

Choosing a Realtor

When it's time to sell your home, one of the first things you should consider is who is going to help
you through the process. Choosing a realtor is one of the most important decisions you will make
during the selling process, and it isn't a decision to be made lightly.

Too many house sellers make their choice of realtors a hasty one. Calling the first number in the
yellow pages is not a good idea, and neither is using the first realtor whose signs you see in front
lawns around town. Just because a realtor is established does not necessarily mean they are a
good fit for you. As with any major financial decision, this is a time to do your homework.

The first factor in choosing a realtor is looking for one with experience. In this sense, signs around
town can be good, but only if all the other factors fit, too. Look for a company that has been in
business successfully for a number of years, and ask about properties they have handled in the
past. Chances are an experienced realtor will know just what to do with you and your home's
particular situation. Use this as a chance to get references from people who have used this realtor in
the past- many realtors keep a list of satisfied clients who are willing to supply information to
potential sellers- and do your research.

Another important factor is education. It's becoming easier and easier these days for just about
anyone to get a real estate license. Unfortunately not a great deal of education is required for a
person to be allowed to deal in real estate. So ask about credentials. Look for special certifications
and degrees that prove your realtor has actually studied the business beyond simply filling in test
blanks.

Finally, go with your instinct. If your potential realtor says things that just don't sound right to you-
for example, claiming they can sell your house for much more than it its appraisal value- think twice
before investing time and money with this person. If you don't trust them, you're not going to be
happy during the selling process and things can go badly very quickly. Look for a realtor who is able
to match your style and respond to your needs. Each sale is important to the realtor, as well as the
seller, and if you're made to feel like a number, it's time to look somewhere else.

A realtor can be a major benefit during the house selling process... or they can create major
problems. So choose wisely. You (and your money) will be involved with this person for some time
to come.

Empathology - A Journey To Self.: Empathology directs a person on a path of self-discovery. This
process takes people directly to their core REAL Self.
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BUYING AND SELLING REAL ESTATE TIPS - THE ROLES OF REAL ESTATE AGENT V

The Roles of Real Estate Agent v

The Roles of Real Estate Agent vs. Realtor

Most people tend to use the terms realtor and real estate agent interchangeably. Unless you are
shown otherwise, it can be extremely difficult for a person to be able to discern the differences
between the two on their own, especially if they only observe them in the field, selling homes.

In laymen's terms, realtors are more experienced than regular real estate agents and have obtained
a higher level of education than they have. All realtors are certified through the National Association
of Realtors, more commonly known in the business world as the NAR. Realtors certified with the
National Association of Realtors are held to a strict code of ethics, and are regarded as possessing
a higher standard of business than their real estate agent counterparts who have been licensed
through their particular state.

Realtors have been trained in a lot of different areas and they hold a vast array of certifications to
serve your particular needs. After examining your budget, your financial assets, your credit
worthiness, and your income they are able to refer you to the proper bank or agency to grant you a
loan, according to your particular needs. For a client with a higher than average credit score, a
realtor would be best qualified to refer his client to bank that would service their loan for the lowest
rate. That would serve that particular customer's needs very well.

Realtors are well versed on the demographics of each of the particular neighborhoods in their local
area. They have all of the latest up-to-date information either stored in their heads or readily
available regarding the quality of and distance to the local schools, parks, and even churches,
temples, and such. They possess a wealth of information about their properties and their locations,
so they are qualified to place people in properties that best suit their needs.

In addition to the continuing education course requirements that are legally mandated by the state
in order for a real estate agent or realtor to maintain their license, to keep their realtors' license and
stay a member of the National Association of Realtors all licensed realtors must take additional
continuing education courses above and beyond that which is already required. This is one of the
reasons why licensed realtors are expected to maintain not only a higher level of work ethic, but also
a strict code to maintain a level of honesty between all of the parties involved in the transaction, but
they also possess also a greater wealth of knowledge and expertise of the real estate business.

Needless to say, it really is in a success driven and goal oriented real estate agent's best interest
that they become licensed realtors with the NAR. Most people prefer to utilize the services of a
licensed realtor even if it is only because the title brings an unwarranted sense of security, projecting
a prestige that brings business along with it.

For Sale By Owner Help: The secrets to selling your home yourself in 1-6 weeks without an agent
and saving THOUSANDS in real estate commissions.
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BUYING AND SELLING REAL ESTATE TIPS - CONSIDER PURCHASING A FIXER

Consider Purchasing a Fixer

Consider Purchasing a Fixer-Upper

Most people in the real estate business didn't start out buying and selling properties that cost
hundreds of thousands of dollars, making a hefty profit for their pockets. True--some do, but not all.
Many good, successful people whether they are in the real estate business or looking to purchase
their first home for themselves, start out with fixer upper properties. The term fixer upper can range
from an older house built in the 1900s to a duplex that was built twenty years ago that has plumbing
problems, little or no landscaping, or a bad roof. While it is important to assess the number of
repairs that are needed in any home, it is even more important to do so when purchasing a
foreclosed home or a home from the city or any government organization. These types of homes
come with lovely little price tags attached to them that can cause any person to turn their head to all
of the potential problems involved in fixing the place up.

In your real estate business endeavors, you may want to consider purchasing a property that needs
a little work. Fixer uppers can be purchased at amazingly low selling prices, allowing you as the
new owner to either make your improvements and repairs with the intention of selling the property
for a profit or using the property for your own personal or business use.

We have all seen the For Sale By Owner signs while driving down the street. Most of the times
when people sell houses or properties that are in need of work, they do so because they either lack
the time or funding to get the work done themselves. Properties that need fixing up can be cash
buckets for the person with the right eye, proper skills, and/or the proper monetary reserves to rise
to the occasion.

While it can be a great idea for a lot of people, do not purchase a property that needs work without
thinking the situation through completely, analyzing the pros and cons of the situation. It is
important to determine whether or not the property is even a good value; ask yourself if you have
the time and willingness to make the repairs yourself, or the money to hire someone to make the
repairs and improvements for you. If the costs of the repairs outweigh the profit that could have
been made were you to turn around and sell the property for a higher price after the improvements
have been made, you are wasting your time and money. In this situation, one could potentially end
up getting stuck with land, commercial property, or a home that is useless to them personally. Keep
in mind that not every one out there is willing to purchase a home or property as you were when you
purchased it. If, upon finalizing the deal you discover that this is so monumental of a task that you
are not up to it, you cannot just give the property back, so it is important to analyze and think
through the situation as thoroughly as possible.

HomeSalez.com - Your Next Move!: Real Estate Marketplace - Homes FSBO, Agent Resources
and Property Listings in Canada, Australia, USA & UK!
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BUYING AND SELLING REAL ESTATE TIPS - FIXING UP YOUR HOME TO SELL

Fixing Up Your Home to Sell

Fixing up your home to sell is a big responsibility. The way you go about decorating your home can
be a big factor in the selling power of the house, adding up to 20 percent to the selling value of your
home, although you may not see that much yourself. A lot of newbies to the home selling business
can be under the common misconception that making your home as "homey" as possible will make
people want to buy your property. Supposedly, seeing a home the way you have it should cause
them to wish that they lived in such an environment and this is not the case.

It is strongly recommended that you keep your decorating prowess to a bare minimum when fixing
up your home to sell. One's natural impulse is to clean up the entire house, rearranging things and
making everything look nice, and that is all well and good. When fixing up your property to sell, put
yourself in the shoes of your prospective home buyers, who will be walking around your house and
sizing it up for themselves. Most people are looking to purchase a home for themselves, to raise a
family in and all that jazz. In that respect, while they may like you and your family just fine, they are
not going to want to see your son's cement handprint hanging over the doorway, or your daughter's
kindergarten art project framed over the mantel. It is to your benefit, as the seller, to remove as
many visible personal items from the home as possible, especially the living room and dining room,
or other areas where the prospective buyers, agents, or others may congregate to discuss your
property. Take down your wedding pictures, and if you just can't bear to do such a thing make sure
they are straight on the wall. Arrange sofa pillows, ottomans, and other objects neatly. Having too
much clutter in the home when you are showing it to prospective buyers can hurt your chances of
selling the property quickly. When your personal items are in the way, prospective home buyers
may sometimes find it hard to envision their own belongings and their own family in the house.

It is also recommended that you bake cookies, a cake, a pie, or even just set potpourri dishes
around the house. Aroma does a lot for the senses, and baking in particular brings a homey,
personal effect to the property. Furniture placement can mean a lot as well. Less is more! Once
again, give your prospective home buyers the opportunity to envision their own belongings in the
home. A small sofa, loveseat, and table is more than enough in this case. Of course, if you are still
living in the home you must be able to continue doing so, but grandpa's easy chair, the old
out-of-tune piano, and the bean bag chair can all be temporarily stored in the basement or attic.
Yes, parting with belongings like that, especially if you are a pack rat, can be such sweet sorrow, but
it will pay off in the end when you sell your home for your asking price.

Homeworkers Resources : Home-Based Work: Home Jobs - Advertise your Home Business From
Home Jobs - Advertise your Home Business From $2 pm per line. Internet Marketeers: Advertise
your affiliate URL or email. pm per line. Internet Marketeers: Advertise your affiliate URL or email.
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BUYING AND SELLING REAL ESTATE TIPS - RENTING OUT YOUR BASEMENT

Renting out Your Basement

Some homeowners consider their basement a wasted space. It's used for storage, they say, and
maybe during tornado watches, but for the most part, it can be a vast unused area just dying for
some renovation. With property values on the rise, many homeowners toy with the idea of turning
that space into a rental property.

If you've thought about renting out your basement, there are a few important things you should
know first.

First of all, you have to clear it with the authorities. Head to your local building department and find
out whether or not rentals are allowed in the area where your house is situated. If they're not,
renting- even just your basement- is not going to happen. If you are allowed to rent your space, you
must make sure it clears all building codes. These involve having the required electrical systems
(outlets, light switches, and wiring), exits, smoke detectors, ventilation, and the ability to heat and
cool the space. Some areas have much stricter building codes than others, so it's important to check
what applies in your neighborhood. In order to make your basement a rental, you'll have to bring it
up to speed.

Many homeowners hit a stumbling block when it comes to the doorway factor. Having a tenant in
the basement means that the tenant needs their own entrance and exit that opens to the outside. It
can cost big bucks to remodel a basement door into a usable entrance, and some basements don't
have a door to the outside at all, which means construction costs will be first on your list.

Even if your basement meets all of the above requirements, there's still work to do. Unless you
have a particular tenant in mind and know their needs, you must realize that your city is probably full
of apartments, and your basement has to compete. This probably means the installation of painted
drywall, carpeting, and other small amenities (including a bathroom and kitchen area!) to make this
space truly appealing. Is this beginning to sound like a big investment yet?

Before you make the plunge of building a basement rental, it's strongly suggested that you think
seriously about whether or not you truly want a tenant. Unless, as stated before, you have a
particular tenant in mind, you will have to go through a screening process before allowing a stranger
to essentially live in your home. Also keep in mind that your basement, unlike apartments in a
complex, was not built to be a separate living space, and there will be sound leaks and other
nuisances that might pose problems. It's a big jump to go from a private home to a private home
with another private home beneath it. Make sure it's a jump you want to take before you start laying
out the cash to make it happen.

Make Money And Create Wealth: Learn how to make money and create wealth by renting your
shares, property investment and online business!
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BUYING AND SELLING REAL ESTATE TIPS - REMODELING FOR RESALE VALUE

Remodeling for Resale Value

Home owners who remodel their homes or make improvements to their property naturally hope to
recoup any costs when it comes time to refinance or put their home up for sale. However, when it
comes to financing and the real estate market, some remodeling jobs are more valuable than others.
If your main goal in doing a remodel is to raise the sticker value of your home, you might want to do
some research on which remodels give you more bang for your buck.

Kitchen and bathroom remodels are a surefire bet, since they are valuable to home buyers today.
These remodels usually pay back about 95% of their own cost when it comes time to appraise the
home. Kitchens and bathrooms go out of date quickly, and are two of the most-often used rooms in
a home. If you're planning on a remodel, this is the first place you should look.

Other remodeling jobs, although they might be pricey and they may sound great, simply don't have
much impact on the home's market value. Building an outdoor pool, for example, is not a good
investment for today's home owners. Buyers simply aren't looking for pools in their yards nowadays,
and you're not nearly as likely to get your money back if you go to the trouble of installing one. It's
ironic considering that a minor kitchen remodeling will most likely cost you thousands less than a
pool, and yet it will be reflected in your market value at a much better rate. Installing a fireplace,
which generally costs around $3,000 or less, depending on the home, can be a great step. While not
as lucrative as redoing your kitchen or bathroom, or building a new room or a patio, a fireplace in the
family room will guarantee you a higher than average return on your money.

Very surprisingly, refinishing your basement is a remodeling job that pulls hardly any weight in
today's market. Whether it's because basement rec rooms are out of style, or because more people
have found the value in leaving the basement as storage space, a basement remodel will probably
only bring you about a 15% return on your investment. This is a surprising statistic, considering the
fact that remodeling the basement can add square footage to your living area. If you're interested in
adding square footage, you would be much better off investing in an additional bedroom or a front
porch. The remodeling jobs will be more expensive, but you'll be much more likely to recoup your
losses when it comes time for a sale.

So if you're looking to remodel for the purpose of selling your home, or getting it appraised for
mortgage purposes, do a little research on current housing trends. You may very well find that a
remodeling job you thought was too expensive will end up paying for itself in the long run.

Work At Home - 2003 Resource Guide: The ultimate source for real work-at-home jobs and
business opportunities.
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BUYING AND SELLING REAL ESTATE TIPS - THE MONEY PIT

The Money Pit

The Money Pit. A dark legend in the world of real estate, the monster in the closet, the secret fear of
all investors.

Why do we do it?

Why do we pour time and money, blood, sweat and tears, into a home renovation when the house
turns out to be the equivalent of a lemon on the car lot?

Maybe it's because Americans love a challenge. Maybe it's because we're uneducated about what
we're getting ourselves into, and too proud to stop when we figure it out. Or maybe it's a secret
emotional attachment to the roofs over our heads that leads us to take on these houses that just
won't cooperate.

Some people are getting smart. In fact, there's a whole business devoted to those who want to
weed out the lemons, and they're ruthless about it when they get going. Professional house flippers,
who renovate strictly for resale value and for profit, have learned how to take emotion out of the
process. As soon as a professional house flipper sees signs of a money pit, they're liable to bail, cut
their losses, and call in the demo team.

But it's not the professionals that are getting in over their heads. The susceptible ones are those
buying the Victorian on the corner that caught their eye. As far as they're concerned, it just needs a
little TLC. Even if it does have a condemned sign across the front door.

Real estate has always been an American passion, but lately, with a huge boom in the market and
an even larger boom in home renovation shows on television, we've become more and more
obsessed with our homes. Maybe it's this starry-eyed view on renovation, brought on by television
shows where a house can be demolished and rebuilt in the course of a weekend that is causing the
problems.

Hidden problems are common in old and defective properties, but smart investors generally hire
home inspectors who tell them what might be going on before they even sign the contract. If it looks
like too much, they back out. It's the private investors, the people determined to own a renovated
classic that get into trouble. And that's not to say they don't hire inspectors. It just means they might
not listen to them.

If you purchase a money pit, the results could be disastrous. It could involve crews of grim men with
water vacuums and boards and ladders. It could involve far more cash than you'll ever gain back on
the market if you decide to sell the thing.

On the other hand, if you have the resources for it, refusing to back down when your house strikes
back could be half the fun.

RealtyCapitalist.l...: Resource and information site for real estate investors.
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BUYING AND SELLING REAL ESTATE TIPS - REASONS NOT TO BUY A HOUSE

Reasons Not To Buy a House

Many people today are feeling the pressure to become homeowners. In America and all over the
world, owning property is often considered to be the final step towards becoming a financially secure
adult. But nowadays, there are also a few reasons why purchasing a home might be a bad idea.

First of all, it's a permanent thing. More permanent than an apartment, anyhow. Home buyers are
making a financial commitment to that property for some period of time. If you aren't settled in a job,
or even in a city, where you can see yourself for at least a few years, it's really not time to be
purchasing a home. Rental life offers the convenience of year-long leases, and moving out of a
rented home is a far simpler process than moving out of a house where you hold a mortgage. If you
do purchase a home and decide to sell it again in a short period of time, the cost of buying and
selling transactions might mean you pay quite a lot for your freedom. It's common sense: If you're
still on the move, or if you might be in the near future, then let your largest asset be your car. You'll
save yourself a lot of headaches later.

Secondly, remember this mantra: If your credit's not great, it's wise to wait. While people with low
credit scores can manage car loans and credit cards without huge amounts of damage, a home is a
much larger purchase. Consequently, the penalties for poor credit scores are much larger in
comparison. If you're talking about the difference in rates between an $80,000 house and $7,000
used car, you're talking about a pretty big difference. Many people have the mistaken impression
that if they can just get into a home somehow, they will be able to improve their credit scores more
quickly than they could otherwise. It's true that making payments on a home you plan to own gives
you instant equity and will improve your credit; however, if you can't afford it, you will be in a much
bigger mess than you were at the beginning. Work on your credit score by making smaller
purchases that you know you can afford, and make your way up gradually. Jumping in and buying a
house with poor credit is a bit like running a hundred miles on your first day of exercising. You think
you'll be able to move several rungs up the ladder, but the chances are much more likely that you'll
just crash and burn.

In spite of the pressures, there's no reason to buy a home if you're not ready. As with any other
financial investment, it's an important decision that is best made according to each individual case,
and what is right for some people can be the wrong choice for others. If it's not the right time to buy,
don't worry about it. Someday, it will be.

10 Steps For The Perfect Home Loan!: Amazing New E-Book reveals 10 steps explaining the
Mortgage Process. Great for buying or refinancing a home.
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BUYING AND SELLING REAL ESTATE TIPS - OUT OF DATE REAL ESTATE

Out of Date Real Estate

As with any other possession, whether it's clothing or cars, there are trends in real estate that come
and go. These trends eventually make their way down through the levels of home ownership, and
mark a property as "clearly hot" or "clearly not." If you're planning on selling or buying, it might be
wise to take a look at current "out" trends such as these.

First of all, swimming pools? Not such a big deal anymore. More home buyers today are thrilled
with a huge backyard, and not as thrilled with the fact that it's taken up by a huge tiled pool.
Although once the symbol of opulent luxury, a swimming pool in the backyard nowadays tends to
label your property. It makes it suitable for a certain type of buyer- and the right buyer may very well
pay big bucks for it- but it can take away from the general market appeal of a home. Today's family
wants a big yard with lots of potential for landscaping, jungle gyms, or gardens; and an inset
swimming pool removes that potential.

Another trend that is suddenly disappearing from the market is the age-old trend of bay windows.
These high-maintenance windows, while beautiful from both inside and out, can be a negative on
today's market. That doesn't mean having one will lower your property value, but if you're
considering installing one, you might want to think again. The more glass in a window, the more
likely it is to break, be broken into, and leak warm air during the cold months. If you have a bay
window, make sure it's properly sealed and has good insulation, and try to plate it with the heaviest
glass you can afford.

Another "trend"” on its way out, although it's so old it can hardly be called a trend, is carpeting.
Home owners today are conscious of the fact that carpet styles come and go, but wood floors will
always remain. Carpeted rooms require more maintenance than wood floors, and cost more money;
a carpet wears out and goes out of style much more quickly than a wood floor. If your house has
carpet over floors that you'd just as soon not expose, installing wood floors for the sake of higher
property value can be a tremendous expense. In that case, the shrewd home seller may simply
choose to re-carpet. If you go this direction, make sure to pick a durable carpet that wears well and
doesn't adhere to any particular style.

Whether you're buying, selling, or building, the best advice is to keep an eye open for what's
popular today, and use those trends as starting points when it comes to making decisions about
your house. Each property is different, and each home owner has his own sense of style. In the end,
regardless of trends, it all boils down to what works for the home, as well as for the people living
inside it.

How To Buy Real Estate With Your Ira: Use your Self-Directed IRA, Roth or 401(k) Plan + Loans to
buy investment property.
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BUYING AND SELLING REAL ESTATE TIPS - SMALL FIXES

Small Fixes

Small Fixes-Big Payoff

Today's real estate market is booming. With the huge rise in home decorating shows, home
building shows, and home carpentry as a hobby, more and more Americans are enthused about the
idea of having a property they can call their own. With that in mind, sometimes selling a house in
today's market can be trickier than you would think.

Of course, if you live in a highly desirable area, you will probably get lucky. Houses in certain
suburbs of Los Angeles and other large cities or popular states will often sell no matter what the
condition, and sell quickly too, because people aren't paying for the house- they're paying for
location, location, location.

So what do you do if your house isn't about location? If you're feeling a little overwhelmed, and like
your little bungalow is just one of millions out there on the ever-expanding market, don't despair.
There are some easy tricks that can give your home the extra edge it needs to make a sale quickly
and painlessly.

The number one trick is to check your market. This is hardly even a trick, but amazingly, some
homeowners skip this one, especially if they are selling independently and not dealing with an
experienced realtor, who knows this one like the back of her hand. Check out comparable houses in
comparable neighborhoods, and price yours accordingly. The fact that your parents built this house
themselves forty years ago isn't going to matter to a potential buyer. The fact that it costs a little
more than the one around the corner, but has a newer roof, is what will get you the sale.

Assuming your house is priced correctly and is in fair condition, what can you do to draw in the
buyers and get the place sold at or around your asking price? For starters, let go of your house
emotionally as much as possible, and take a good objective look at it from an outsider's point of
view. The cracked driveway might not matter to you, but perhaps it will to a potential buyer whose
spouse uses a cane. Your daughter's rose-pink bedroom might be just fine, but what if your potential
buyers have three sons? Prepare yourself to invest a little time and money into giving your house
some general appeal. If it's possible to fix a problem partially for a small investment, then go for it.
Twenty dollars for a gallon of paint, or two hundred dollars for some used appliances that are newer
than the ones currently in the house, can make a huge difference when it comes to asking price.

Of course, real estate is sold on an 'as is' basis- provided the buyer is fully aware of whatever
conditions may preexist- and some repairs or alterations might simply be too costly. These are
things that will all come into play when it comes time to negotiate the actual price of the house with a
potential buyer. But the trick is to catch the relatively small things- before the buyers start looking-
and use them to your advantage.

Home Selling For Sale By Owner Secrets!: How to sell your home for more money and avoid
paying thousands in real estate commissions!
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CONTINUING

Real Estate The Importance of Continuing Education

The Importance of Continuing Education

All licensed real estate agents start out in school; most real estate agents spend months taking
detailed, intense courses on real estate laws, proper business practices, and real estate information,
laws and programs specifically related to your own state. After studying for weeks and passing a
rigorous, detailed examination agents receive a license from the state to practice the business of
real estate in their state. It is usually at this point that the real estate agent newbies are sent out into
the real world, sometimes to start up their own agencies but usually to another real estate agency at
least to start out. As with all jobs, it is difficult to start out in a particular trade, especially one as
intimidating as sales. The livelihood of a real estate agent depends on their ability to close sales,
and there are numerous different tactics to use when an agent goes about doing this, but it is
important to remain ethical and legal in every single aspect.

That's what Continuing Education courses are courses that are designed to give licensed agents
the opportunity to expand upon their knowledge and gain greater skills in their trade. There are a
certain, minimal level courses that the state usually requires of an agent to renew their license to
practice real estate every year. Most of these courses are brush up courses, refreshing all of the
knowledge and particulars of state laws as well as a little more of an introduction to good business
practices, sales tips, with a little more focus on the actual sales presentation than the pre licensing
courses. A list of the required continuing education courses can be obtained from the particular
state in which an agent is licensed.

In addition to basic real estate continuing education courses, there are some special designation
courses that can be taken to enhance an agent's skill and giving them even more prestige in the real
estate world. Such special designations such as CIPS (Certified International Property Specialist),
CRS (Council of Residential Specialists), ABR (Accredited Buyer Representative), GRI (Graduate
Realtor Institute) are all designations that would appear on a billboard, business card, or yellow
pages ad. If you saw Nancy Gordon, Licensed Real Estate Agent, ABR in a yellow pages ad you
could feel rest assured knowing that she had taken additional, more intensive courses and has had
more experience dealing in a particular type of property business deal.

As an agent who has been in the real estate business for a while looking to change firms or even to
obtain a broker's license and open real estate firm of their own may wish to take more intensive
continuing education courses, as well as obtaining a special designation or two. Many of the larger,
more established firms require that new agents obtain a college degree in real estate, so taking a
few real estate business courses at the local university or community college might not be a bad
idea, either.

Real Estate With No Credit Checks!: Clickbanks #1 Rated Real Estate Program for 2 years! and
their Number #1 Finance program for over 1 year! (that's a CLUE!
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Owning Vs

Owning Vs. Renting

In the recipe known as the American Dream, it's one of the main ingredients: Owning your own
home. With the real estate market of America in constant flux, it's not as simple as it sounds to
obtain. For those who are just starting out in the credit world, newly graduated with jobs, degrees,
kids, or credit cards, the steps towards making this milestone purchase are getting steeper and
steeper. The effects can be seen across the country, as more Americans are settling for tract
housing, condos, or living in rentals much longer than ever before. Today many 30 and 40 year
olds, especially single, unmarried ones, are still living in rental property because the cost of buying a
home is 'just too much." Although the claim is often made that a good mortgage won't cost you
much more per month than paying rent, some renters argue that theory. And they're right, in a way:
the cost of home ownership far exceeds simply paying the mortgage. What about all of those
day-to-day repairs, both little (leaky faucets) and big (leaky roofs)?

Someone living in a rental property, whether it's a home or an apartment, can reasonably expect
their landlord to take care of repairs in a timely fashion. If they don't, per laws in place in every
state, the tenant has the right to vacate the property. The cost of property repairs falls strictly on the
landlord, not the tenant, provided the repairs were not brought about by any act of negligence or
otherwise on the tenant's part. So goes the rule of rental: You pay your rent, and you keep things in
good shape, and if they break, it's not your job to fix them.

This is a convenience that is hard to ignore. Having someone mow your lawn, take care of your
furnace, and patch your roof... well, it saves money. And work. But even with the massive costs
and inconvenience that can come from owning a home, it remains an indispensable fact of life for
most Americans. They want somewhere to call their own. Even a leaky, expensive roof that you
have to pay for is better than not owning a roof at all.

In spite of the costs involved, the repairs, the down payments, and the mortgages that can last for
years, this longing for ownership makes a great deal of financial sense. A homeowner in today's
market has far more pull than those whose biggest financial asset is their car. Owning a home gives
you property value, something to borrow against, and something to leave to your children for the
future. As prices of real estate skyrocket across the country, and show no signs of slowing, even a
modest bungalow in a small town is an investment that you can be relatively at peace with making.
After all, human beings are always going to need a roof over their heads; ideally, one they can call
their own

Real Estate With No Credit Checks!: Clickbanks #1 Rated Real Estate Program for 2 years! and
their Number #1 Finance program for over 1 year! (that's a CLUE!
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Open Houses

Open Houses: Are They Worth 1t?

Many home sellers who wish to expose their property to a larger market make the decision to hold
an open house, and schedule a date and time during which they invite people to come and explore
the property. Is it worthwhile for potential sellers to go through the hassle of an open house? Is it
more risk than reward?

Of course, plenty of homes are sold through private showings, scheduled only between the home
owner, the realtor, and the buyer. But the publicity of a well-advertised open house can bring in a
larger sphere of interested people who might not have been exposed to the property otherwise.

Many people in the market to buy a home can't leave work or family to go house-hunting during the
week; it can be difficult to find a time that works for both the buyer and the owner. Open houses
make this simple. They are usually held on weekends, and all parties have plenty of advance notice.
Not to mention the fact that a buyer at a well-prepared open house sees a much more pleasing
display than one who is led through the house at 9:30 on a Monday morning.

However, all of this can come at a price. The number one concern among home sellers regarding
open houses is security, for their possessions as well as their property. A seller who is already
packing up to move might be very amenable to the idea of an open walkthrough, but one who is still
living in the home would have quite a lot of preparation ahead. Things can, and do, get broken or
stolen at open houses. It takes a great deal of time to organize a household's worth of belongings in
such a way that several strangers poking through the house at once, trying to see how big the
closets are, will not disturb them.

There is another security factor. Home owners are often just plain bothered by the idea of people
seeing what they own and getting a chance to essentially case the joint. This is another reason why,
if the owner is unable to store their property elsewhere during the open house, it may not be worth
the risk.

Those who feel that an open house would be a good move in their market simply need to act smart.
Request the help of your realtor, friends, and family, and pack away belongings. Provide adequate
supervision in every room during the open house. If you would rather organize the open house into
a series of guided tours, with one starting every fifteen minutes, this is a possibility (although you
might lose one or two buyers who would prefer to wander free).

Basically, if your house doesn't have a lot of curb appeal and is short on offers, it might be worth
your time to let potential buyers get a free peek inside. It can be a secure and helpful step in the
selling process, provided you take the time to prepare for it.

Prepare Your House To Sell: Customizable ebook for preparing a house for sale. For real estate
agents and home sellers. Available in English and Spanish.
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Making Money Investing in Real Estate

Making money in real estate is often perceived as a get rich quick scheme, and it's really not that
way. Just like any other investment, real estate is an investment that must not be entered into
lightly. No matter the amount of money you sink into your real estate endeavors, never forget that
you could lose it just as easily as you invested it, just as with any other investment.

The most common means of investing in real estate is through rental properties. Many people will
buy properties, fix them up (or not, lots of times) and then turn around and lease them to others in
exchange for a monthly rent. It is important to keep in mind when leasing properties that if people
could afford to pay $1100 or $1200 a month for their housing expenses can take out a mortgage,
decreasing the need for rental properties. In order for the rental market to continue, rental rates
must be reasonably priced. You can base a fair rent off of the value of the properties in the
surrounding neighborhood.

Real estate is not a predictable market. Most inventors who have attained recent successes say
that they invested in the real estate market when it was hot. The stock market was at an all time
high and they took advantage of that, making lots of money along the way. While riding the real
estate wave a lot of people gain a great deal of success in the business and think it is always going
to be that way, but that is not so. The most important thing to remember when you are thinking of
getting into real estate is that the face value of the property itself is not going to be enough to hold
you over. A reserve of cash, an emergency fund if you will, is necessary to a successful real estate
investment experience. You must have the ready cash or credit to cover insurance deductibles, fix
repairs, and cover emergencies. Otherwise you risk losing the property through several means, up
to and including lawsuit.

When signing a loan to get into the real estate business initially, bear in mind that your payments
are not always going to equal the payments being made on the property if it is being leased to
another. That may be why it is in your best interest to have full or at least near full ownership of a
property before renting it out. This is because not only would you be responsible for making up the
difference between the rent and your payment, but you also have the responsibility of paying any
insurance payments or property taxes that ownership of the property may incur.

Real estate is one of the best businesses out there for people who don't have a lot of opportunities
available to them. It has successfully turned many a dreamer into a businessman, but it is not to be
regarded as a get rich quick scheme. The business of real estate takes a large amount of cash
reserves saved up, a good investing mind, and a good knowledge of the stock market and its
conditions.

Real Estate Investing eBooks: An online resource for information regarding real estate investing.
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Real Estate

Real Estate: The Ins and Outs of Becoming a Real Estate Agent

Getting into the real estate business can be one of the most rewarding, yet tiresome occupations
out there. Whether the rewards outweigh the downfalls of the position really does depend on the
person looking into the career. If you are a family-oriented person or someone who likes to spend a
lot of time to themselves or enjoying the more leisurely things in life and you are really not looking to
give these things up (at least for a while), real estate may not be the right gig for you.

Generally, getting settled into the real estate business can take up to six months, or even a year!
Of course, a year does sound like an extremely long time to get into an occupation, but if you think
about it and take into consideration all of the steps that are involved, that time frame is fairly
reasonable. All real estate agents start out in pre-licensing schools. Pre licensing schools are
basically classes that teach prospective real estate agents the ins and outs of the business itself. In
such classes, laws, dos and don'ts of the business, basic rules, and sales tips are all discussed in
detail. Pre licensing real estate classes can take up to three whole months to complete, and
successful completion of the classes should lead to a successful passing of the real estate
examination. Passing the real estate exam is nothing like the SAT however; it takes long hours of
studying minute little details as well as broad, more general real estate information to successfully
complete the course and pass the exam the first time. And passing the exam on the first time is
always the goal!

After completing the required pre licensing courses and passing the real estate licensing exam,
there is the actual time frame that it takes to get into business to consider. Of course, you are going
to have to decide if you want to go into business for yourself or go to work for a real estate
company, such as RE/MAX or Century 21. Do take into consideration that it might not be the
smartest idea in the world to immediately go into business for yourself, and there are several
reasons for this. The first is that when you are just becoming licensed and getting into the real
estate business, you don't know if you want to do this for sure or not. Sure, you think you do and
that was why you decided to spend all of your money on time on classes and exams, but the reason
real estate agencies are always hiring is because the turnover rate in that line of work is extremely
high. Like most other sales jobs--the real estate business is NOT for everyone, and do you really
want to find out that you hate your line of work after you have signed a 12-month lease on an office
space and hired a secretary? | didn't think so.

The best advice is to start out at one of your local agencies, and if you are good and you enjoy what
you do work up from there. Have fun, and if you devote yourself to the business and you are good
at it, your efforts will most definitely pay off.

The Real Smatrt Ira: An eBook for sale, The Real Smart IRA - Guide To Buying Real Estate With
Your IRA. Affiliates earn 50%
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SELL

Sprucing Up Your Yard and Garden to Sell

If you are thinking of selling your home, the best way to raise the value of your property is to fix the
place up! Whether it be new landscaping, a new front door, remodeling the kitchen or bathroom, or
building a fence, every dollar that you put into your home to make it better for the person who is
going to purchase the home in the future. While you are in the process of fixing things up, putting
dollars into your home may seem a futile effort.

What if these improvements don't raise the market value or salability of your house at all? These
are concerns that all home owners looking to sell are faced with, and while they are valid concerns
never make the mistake of underestimating what a few spruce ups can do the selling power of your
home or property.

Curb appeal is everything. Most intelligent prospective home buyers will not stop to attend the
open house for a home whose gardens are falling apart or are nonexistent, whose lawn has bare
patches and whose porch is sagging in the middle from the weather. When it comes to selling a
home, the prospective buyer's first impression really is everything. A good tip is to try to put yourself
in the other person's shoes. Stand in front of your home and walk up the walkway. Be as critical as
you can of your home, it will help you in your improvement endeavors. What is it about the house
that first attracted you to purchase it? Are these things still intact? Do you see any problems with
the house that a prospective buyer might notice, such as an old roof or a broken screen door?
Homes are already expensive enough; most buyers are not going to want to make the home repairs
that you should have made upon purchase of the property. Well established gardens and curb
appeal can add as much as 20 percent to the sale value of your property, meaning that if you make
a good transaction all of the money you put into the project should come back to you.

Do you have things in your yard such as garden gnomes and lawn furniture, or even a child's swing
set or jungle gym in the back yard? It is strongly recommended that you remove these things from
your yard before showing your home if at all possible. Of course, removing a swing set or jungle
gym would be a hefty task, but perhaps moving it to a corner of the yard that is a little more difficult
to see from the backyard will help. If they think garden gnomes are tacky and you have three or four
scattered about your front lawn, believe it or not that may turn a prospective buyer off. The
prospective home buyer cares as much about outer appearance for their future home investment as
you do, and they should be able to picture their own things in the yard and garden.

Save ,000 When Buying A New Home: Earn 75% per sale selling the hidden secrets of home
buying! See our affiliates area for more info!
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Getting an Appraisal of Your Home or Property

Getting an appraisal done on your home or property is one of the first things you want to take care
of when you decide to sell. Just because you think you have some idea of what your home or
property is worth, the dollar amount that you come up with is most likely drastically different from the
dollar amount that a professional appraiser would come up with.

An appraisal on your home is basically a professional opinion of the worth of your home or property
from someone who is trained to analyze such things. Small factors such as a sun room, porch or
deck, number of bathrooms and whether they are whole or half bathrooms are all factors that play
into the net worth of your home. Good appraisals also take neighborhood characteristics into
consideration, such as proximity to local schools, hospitals, and grocery stores. Especially when
families are concerned, convenience is something that people are willing to pay for, and the closer a
property is to these things, and the better quality of the schools, markets, etc, the more value added
to your home in that respect.

An appraisal is a professional opinion and is to be respected, but keep in mind that it is just that--an
opinion. Opinions are not set in stone, no matter who they come from whether it be your
disapproving mother, a circuit court judge, or a professional appraiser. If an appraisal is too high or
low, a bank or mortgage company may reject the estimate, there by causing problems and delays
for your prospective home buyers, yourself, and any body else that is involved in your real estate
transaction.

Depending on the nature of the property, a professional appraiser may take one of several
approaches to determining the value of your home. The cost or replacement approach is, in
essence, a determination of what the home would cost to rebuild should it burn to the ground. This
includes everything; your windows, porch, pool, and even any money you have invested into your
landscaping, yard or garden are all taken into consideration. The comparison approach to the
appraisal takes into consideration all of the houses that are similar to yours that have sold in your
particular area in a given set of time, usually the last six months.

From there, the appraiser adds value and takes away value in accordance with the specifics to your
home. If you have a basement and most of the other homes similar to yours that sold in the past few
months didn't have basements, the appraiser would be able to estimate the value that having the
basement adds to the property. If everyone on the block with homes similar to yours had
basements, but theirs are finished and yours is not finished, or partially finished, then the appraiser
should have some approximation of how much value to take away from the house in accordance
with that. The last approach is the income appraisal approach, and it is used more commonly when
commercial properties are in question.

How To Build A Home Theater Projector: Do-It-Yourself Guide to Low-Cost High-Performance
Home Theater Projector System.
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Simple Tips for Showing Your Home

If your home is on the market, it should be available at all times for showing to potential buyers. After
all, how else do you expect to sell it? During the time your house is on the market, try to keep it
prepared for a showing whenever possible. When you get prior notice that someone is coming to
view your home, there are a few simple things you can do to ensure their viewing is a pleasant one.

The number one thing is not to be there. If it all possible, try to schedule showings during times
when you're at work, or simply leave for an hour when you know potential buyers are on their way.
The reason is obvious: Buyers who are exploring your home will feel like they're intruding if you are
there, and they'll want to exit quickly. You want buyers to feel welcome, and to feel as though this
house is a place they might be able to call home themselves. Your absence allows them to test their
own comfort level in the home.

Take out the trash. This is a tiny tip that works wonders. Even if it's hidden in the cellar, or if the can
is almost empty, put a fresh trash bag in before buyers come to look at your home. Aside from
eliminating the chance that your house might have a funky smell, this also reduces the "lived-in"
look," making it easier for buyers to picture this home as their own.

Don't leave out dirty dishes. This is another big "Someone Lives Here" clue that is unpleasant to
buyers. If you have a dishwasher, it's fine to pile the dirty dishes inside and close the door (although
keep in mind that if the dishwasher comes with the house, they might very well look inside!) But a
sink (or, worse, a table) piled with dishes sends the wrong message.

Open the curtains. This one seems small, but it's not. Even if you don't have much natural light in
your home, it's crucial to take advantage of what you do have. Open all blinds fully (unless there's a
really ugly view outside) and draw back light-blocking curtains. If you're out of luck and your showing
isn't on a sunny day, turn on the lights in every room. You might feel like you're wasting energy, but
in reality you're eliminating dark corners and a possibly musty feeling that might come from a house
sitting in shadow.

The best way to keep a house prepared for the market is to keep the major cleaning at bay. Wash,
wax and vacuum twice a week, and keep it picked up in between. That way, if you get last-minute
notice of a showing, you can fix a few details, head out the door, and know that your house is
showing its best possible face to the world.

Put It On Paper!: A practical guide about how to work effectively with the printing industry. A
must-read for both buyers & sellers of print.
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How to Find Houses for Sale

When it comes to purchasing a home, the choices available can be a little overwhelming. With the
onslaught of the internet, it seems there are thousands of ways to locate that perfect home, and a
new buyer might be a confused about where to start. There are a few good ways to narrow the
selection.

First of all, if you know where you want to live, then go there. Whether it's a new city or a new
neighborhood, taking a drive through your future abode can open up plenty of possibilities. Realtors
and independent home sellers still rely very much on the For Sale sign in the front lawn, and there's
no substitute for real curb appeal. This technique has the huge benefit of allowing you to see the
properties in person and know immediately if they are worth pursuing. However, it's rather unusual
for prices to be listed on For Sale signs outside houses, so try to stick to areas that you know are in
your price range. Make sure to bring a camera and a pad of paper, so you can take pictures and
write down phone numbers and addresses for future reference. You might end up making an awful
lot of phone calls, but it can be worth it.

While you're in your new potential city or neighborhood, pick up the local paper. The classified ads
are still the time-honored way to get a house onto the market and you'll find no shortage of listings.
Prepare yourself to make some more phone calls and do some more driving. We didn't say this
would be a quick process!

Then again, it can be. For those in a time crunch, there are many ways to find houses for sale that
don't involve legwork. Many websites offer specialized house searches, which charge a small fee
and do the ad-scanning for you, sending you information on properties that meet your criteria. There
are also several companies in your local yellow pages which offer this same service. For those who
need to move quickly or don't have the resources to hunt, these services can be lifesavers!

Finally, whether you're in a hurry or just browsing, talk to local real estate agents. They'll be able to
give you information on what properties they are personally representing, as well as a feel for how
prices are running in various parts of town. Keep in mind that agents make money selling houses,
not explaining markets, so they won't be able to offer you specialized help unless you're purchasing
from them. But if nothing else, their information may be able to point you in the right direction.

House hunting is an exciting process no matter how you do it, and there's no right or wrong way to
begin. When it's time to go, weigh your priorities and choose your weapon, whether it's a pad of
paper and a pen or the World Wide Web. The right property is out there somewhere. The secret is to
have fun finding it!

Find Ugly Homes And Assign The Contracts: Profit in real estate without cash, credit or risk. Learn
how to make quick cash in real estate without owning property.
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Owning Rental Property

Many people today are intrigued with the idea of owning investment real estate. It sound like an
awfully simple way to make money: Owning property, renting it out to tenants, and collecting rent
payments. The truth is, it can be an extremely profitable venture, or it can be a train wreck.

An individual who is purchasing rental property for the purposes of income has a long road ahead
of him, and he should be involved every step of the way to ensure that his investment turns out in
the end.

The first step in figuring out if you're ready to own investment property is to ask yourself how much
money you have to pay up front. Buying your own home can require costly down payments, but
investment properties generally require that plus much more. You may very well have to come up
with not only the down payment on the property, but also the cash needed to bring the place up to
code and rental standards. There are different standards for a rental property than for a private
home. Unless the place you purchase has been a rental before, expect to be shelling out quite a bit
of cash upfront.

Keep in mind, there are loans available for those buying rental properties. But rates and terms for
investment real estate loans are harsher than those for private homes, since lenders believe there is
not as much emotional investment for the borrower, and so their loan is more at risk. Explore your
options and check into a few different lenders, trying to get the best loan rates you can. It may not
be easy, but if you are not planning to back down from the task, you will not be wasting your time.
Once you manage to get your property renovated and you're ready to go, you'll face the issue of
finding good tenants through the screening process. You can certainly hire a property manager to
help you out here, as well as to deal with repairs that come up later, but most small landlords are
much better off doing this process themselves. Screen tenants carefully and don't let emotional
involvement get in the way. Set some standards regarding credit reports and income, and stick to
them regardless of who walks in your door.

Don't expect to make a profit at first. Your rate of return is going to be small, even if you have done
the math and figured out your rent cost as carefully as possible. Also prepare yourself for
unexpected repairs which are going to bring down your profit margin and require some work on your
part. The first three years of a rental property are, typically, the shakiest. If you're committed to being
a landlord, you're not afraid to roll up your sleeves, and if you're planning to stick with it, you can
reasonably expect a decent profit at some point in the future.

Make Money Off Of The Debt Of Others?: Learn how to turn A investment into over a 0 profit, with
charged off debt, a work at home opportunity!
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Is Housing Too Expensive

Is Housing Too Expensive?

The face of America's population is changing by the day. With the onset of many lower-income jobs
and the flux of workers in the job force who are making the federal minimum wage, the financial
situation of the country's population has been shifting. Along with this shift comes the inevitable shift
in the country's housing situation. With incomes and housing rates in flux, America's housing
situation has been steadily worsening and may very well reach a crisis point in the near future.

In many areas of the US, a recent study finds, the average minimum-wage worker cannot afford the
rent and utilities on an average apartment. This study assumes that no more than 30% of a worker's
income goes towards rent and utilities- the government considers a percentage higher than that to
be too much. In a country where owning a home is a major status symbol, it is a cause of real
concern when a large segment of the population cannot even afford to rent one. Are real estate
costs getting out of control?

For an average two-bedroom rental apartment in the United States, the average worker must earn,
according to the government, in the area of $15 an hour. With the minimum wage currently at about
a third of that amount, the fact is that many families cannot afford to keep the roofs over their heads,
much less save money to someday buy a home. The fact remains that wage increases have simply
not kept up with the booming costs of real estate rentals and utility costs. While rent costs are
climbing, utility costs are climbing faster still. And it's also worth noting that in areas where housing
costs are lower, wages are on average also lower, so there is not much benefit to be gained by
relocating. The minimum wage has not changed in the United States since 1997, while the costs of
housing continue to rise.

The US government has also fallen behind on their spending towards Section 8 rental vouchers,
which help low-income people pay their rent. More landlords than ever before, particularly in
metropolitan areas, accept Section 8 vouchers; but since government spending towards these
vouchers has not kept up with demand, they are becoming more and more difficult to get. As
housing costs increase, those who depended on Section 8 can no longer do so.

Not surprisingly, rent in rural areas is the most affordable, and California is at the top of the list
when it comes to hourly income needed to afford a typical apartment. It's a difficult situation for
anyone who is having trouble making their rent: The option to move somewhere cheaper, but make
less money, is not much of an option.

Learn What Your Loan Really Costs: Use MS Excel to Understand ARMs, Fixed Loans, and more.
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The Final Walk Through

So you've bought a house. The paperwork is signed and in order, and all that remains is your final
walk through. Wait! Your job isn't over.

The final walk through can be a crucial step in the home-buying process. While it's true that home
inspections and all other negotiations should be taken care of well before this time comes, the final
walk through is by no means a free day. There are a few things that you as the buyer must be aware
of during this final step in the process. Remember, the condition of your future home is on the line.
The final walk through on a home should always occur after the sellers have moved out, but before
you go to the final closing and receive the deed. This allows some time for any loose ends to be
cleared up, and it also means that with the original owners' possessions out of the home, you'll be
able to see things as they really are. Keep in mind that at this point in time, you have already signed
the contract to purchase the home. Now is the time to verify that everything on the physical
premises is as it was stated on the contract at the time you agreed to purchase. Was anything
damaged as the owners moved out? Did they leave all of the appliances they agreed to leave, and
are they in the same working order as they were when you signed? Feel free to actually walk around
and inspect the house at this point. It is your moment to point out any discrepancies and avoid
possible major headaches later.

If you do find anything amiss, the final walk through gives you the chance to settle matters with the
sellers and negotiate costs of repair or replacement on anything that has changed since the contract
was signed. In most cases, you will be allowed to withhold the amount required for repairs from the
amount you have agreed upon for payment. This is a lot like a security deposit in an apartment: The
sellers are responsible for keeping the condition of the house as it was on the contract sign date,
and any repairs are their financial responsibility if they wish to uphold the contract.

If for any reason repairs needed are serious, or if the condition of anything in the house is seriously
altered, it is possible to put off closing the sale until the required repairs are made. You as the buyer
have the right to have the house in the exact condition it was in when you agreed to make the
purchase.

The final walk through is extremely important because once the deed changes hands and the
process is complete, anything you did not take note of is no longer the seller's responsibility. So be
vigilant, bring an expert if you have to, and ask plenty of questions. After all, your future home is
worth a second look.

Home Biz Ideas Goldmine - 1035 Ideas!: Imagine getting paid - 4 per hour to just work at home in
your spare time. Tips, tactics & 1035 ideas to get started.
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Nudge up Your Property Value

First impressions make a big difference, and selling your home is no exception. Sometimes big
repairs and major renovations just aren't in the budget, but when it comes time to sell your home,
you naturally want to get the best price possible. There are a few quick, affordable things you can do
around your house to kick up your property value and leave potential buyers with a good feeling.
And that good feeling might just lead to a good sale.

The first thing you should do is the first thing potential buyers will see. Paint your front door. Even if
the door is in good shape, it's worthwhile to add a splash of color to make your home stand out- both
on the street and in the buyer's memories. A great shade of barn red or forest green will add some
interest and draw the eye towards the door, which is, after all, the center of your home. Make sure to
choose a warm, inviting color, and paint neatly, wiping up any spills. A gallon of good outdoor paint
is cheap, and the effect will be worth it.

Wash your windows. So many sellers don't think of this one, but it can possibly make the biggest
impact out of anything you will do to prepare your home for the market. Everyone loves natural light,
and the build-up on windows occurs so gradually that most people don't even realize they are losing
much of the light they could be getting. Getting them clean can be a bit of a pain if you have a house
with multiple stories, but trust us, it's worth it. Call a professional if necessary. Just get the windows
clean, inside and out, and remove and wash any curtains or blinds. If you haven't done this in
awhile, you might feel as though you've knocked out a wall when you see the amount of light that
comes pouring in. And potential buyers will see it too.

Finally (and this one is easy), put up some house numbers. This is a tiny trick that helps stamp your
house into the buyers' minds, and creates a lasting impression. Go to the hardware store, and buy
some brass or iron numbers that match your house's decor. Attach them to the porch, the front door,
or wherever seems appropriate. Just make sure they're bright, tasteful, and noticeable. Potential
buyers will see the numbers and imagine it as their address, which opens the door to them feeling at
home in your house. Making your house numbers noticeable will, at the very least, keep your
property from fading into a generic list of houses that the buyers might have seen already.

Of course, property value is determined by much larger factors than we've discussed here. But if
you're hovering on the edge of receiving a certain price, a few extra steps to help nudge you up
further can't hurt. And might just pay off.

House Plant Secrets: How to care for any type of house plant. Answers to 1001 Questions.
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Tips on Your Real Estate Loan

The median price of a home in the United States is somewhere in the neighborhood of
approximately $222,000, at least an 8 percent increase in the past three years.

The loan you take out to start up your real estate endeavors, whether it be to purchase a home for
yourself or make a profit off of your real estate purchase, is most likely going to be the most
monumental commitment you will ever make in your life, money wise at least. As with all the other
monumental commitments and decisions you make in your life, taking out a loan to purchase
property is not a decision to be made with haste. You wouldn't purchase your home without
shopping around to get the best home for the best deal; in essence, you are purchasing a large sum
of money from your bank or mortgage company to make your purchase. That fine black print on
your loan contract is a tricky little thing called interest, and a change in even a half percent can
drastically affect the price of the loan. Interest, in essence, is payment to the lender for "allowing"
you to use their money for your property purchase.

Your credit score is a clear indicator to a lender of your dependability. If your credit score is on the
low end of the spectrum, obviously a smart lender wouldn't give you a loan (especially a large one)
without having you pay some type of penalty for it. It is for this reason that bad-credit loans and
such are not always the smartest idea, especially when the amount of the loan starts to get up there.

Bad credit loans cost a lot more than a loan from a more traditional mortgage lender, or even your
local bank and trust would cost you. Lenders can afford to issue loans to more dependable
mortgagees who have higher credit scores; the likelihood of them returning the loan and making all
of their payments on time is a lot greater than the likelihood of a young college student freshly
married and looking to purchase a home. Not only is the more youthful traditionally seen as less
responsible, but chances are that they have little or no credit. Such a person would not have had as
much experience paying bills on time and fulfilling their ends of the bargain when it comes to small
loans at furniture stores, store credit cards, and such as a 35-year old who has been in the
workforce for 15 years, married to the same person for 10 years (getting a divorce CAN affect your
credit, believe it or not) and been leasing rental homes, making good on their leases and contracts
they enter into with the landlord?

Ensure that you enter into your loan agreement as fully informed about the products available to
you as possible. Keep in mind that a 10% interest rate over the span of a normal 30 year mortgage
loan could double the face value of the loan, turning your $100,000 home mortgage into $200,000
debt, or worse.

Personal Loans & Visa Approved At Abacus: Offering Personal Loans, Credit Cards for the credit
impaired.
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Three Things to Avoid When Buying a Home

Whether you're a first-time homeowner or moving on up the property ladder, home buying can be
tricky. How do you draw the line between a money pit and a diamond in the rough? Here are three
things to keep in mind. Depending on the circumstances, these might be reasons not to buy.

Neighborhood. Unlike the rental world, where neighbors last a year, a house is a long-term
commitment. Your neighbors when you move in may very well be your neighbors for some time to
come, and that's something to keep in mind when looking at a potential new home. Also consider
proximity of the house to things like schools, stores, and major roads. If there's a highway nearby,
some questionable properties, an unfriendly feeling, or anything else that feels uncertain, it might be
wise to give that house a pass. After all, you might be able to fix your house, but you can't fix your
neighborhood.

Major repairs. Many inexperienced home buyers make the mistake of not checking out every aspect
of the property thoroughly. Getting a great deal on a house with a roof that needs replacing is not
that great of a deal. Check out the furnace, central air, and the plumbing and electrical systems.
Major problems don't necessarily mean you shouldn't buy the property, but they should be included
in the price negotiations. A good realtor or seller will factor in such considerations, and you may be
able to buy the house for less if it's understood that you're responsible for replacing the roof. Just
don't get duped. Don't take anyone's word that the furnace is new- make sure of it.

Water Damage. Check this one out- thoroughly. Is the house located in a high-flood area? Is
something important (like the roof or basement) leaking? If water damage occurred once it's not
likely to stop unless the problem- aka the flow of water- is corrected. This could lead to expensive
irrigation systems and internal repairs. | heard a horror story of a house that began with a water spot
on a wall, and led to removing the floor and vacuuming out two feet of water. Water damage is often
a sign of a bigger problem. Unless you can trace it to its source and identify how to stop it, it might
be best to steer away from water-damaged property altogether. Why sign up for trouble?

Keeping your eyes open going into a real estate negotiation is the most important thing. If
something doesn't feel right, trace it backwards until you figure out why, and then decide if it's worth
it to go ahead with the purchase. Sometimes you'll find it's easy to walk away from a great house in
a bad neighborhood. Other times, you can get your purchase price substantially reduced if you can
point out exactly what repairs are needed. The trick is to catch those needed fixes- because the
seller may not point them out for you.

Home Staging, Fixups & House Makeovers: .the who, what and where of home improvement and
selling your property fast without spending a fortune.
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Pricing You Home to Sell

When it comes time to sell your home, settling on your list price is one of the most important
decisions you will make. All sellers want to command the highest price possible, while all buyers, of
course, want to buy a house for the lowest amount they can. Finding the price in between that is just
right for your home, its assets, and its area, is a process that involves many factors.

The first factor in pricing your home is, naturally enough, your home itself. The desirability of the
property will be the deciding factor in what price to set. It's an excellent idea to get a home inspector
on the premises to check out all aspects of the house, including the roof, electrical systems, and
plumbing. Get a clean bill of health for your house if possible, and seriously consider making any
needed repairs. Buyers today want model-home houses. In fact, many buyers will not move in to a
property if there is even a small amount of work that needs to be done. In a seller's market, you may
be able to get away with selling a house that needs small improvements, but it will lower your list
price.

Call in local agents to help estimate the true market value of your home. It's best to get more than
one opinion on this matter. Talk to appraisers and agents who work in your area and are familiar
with the neighborhood, as they will be able to factor in the prices of surrounding properties, as well
as the desirability of the area. However, don't spend money on getting a formal market appraisal.
Local real estate agents will have a better idea of the area and be able to price your house
according to current market trends. Don't be afraid to point out certain features or traits of your home
that may justify pricing it slightly higher. For example, if you have a bay window, or a carpeted
basement that provides more potential living space, you have a slight edge over similar houses, and
those factors should be taken into account. A good realtor will be able to take all of these factors into
account when setting your list price.

Once you have settled on a fair price for your property, it's time to set your actual price tag. It's
expected that most sellers will initially price their home at about 15 percent above its actual market
value. The selling process will involve bargaining, and depending on the condition of the home, any
possible repairs, and the amount of potential buyers, the amount it sells for will more than likely be
less than the price for which you have it listed. So aim a little high and be prepared to receive
various offers on your home based off your initial price. If you've done your appraising and
calculated correctly, when the final paperwork is signed you should be receiving an amount very
close to your home's actual worth.

Home Biz Ideas Goldmine - 1035 Ideas!: Imagine getting paid - 4 per hour to just work at home in
your spare time. Tips, tactics & 1035 ideas to get started.
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McMansions

It's too large to be practical. It's out of place among the things around it. It's made for a small cost
and sold for a big one. It looks a lot like every other one ever made. And it's popping up everywhere.
It's not a retail chain, a mega mall, or a fast food restaurant. It's a McMansion.

The term "McMansion" came into use in America in the 1980's, after these ubiquitous oversized
houses began popping up in neighborhoods across the nation. What, exactly, is a McMansion? Also
referred to, in the same vein of sarcasm, as a tract mansion or a starter castle, McMansions are a
style of oversized house, built with mass-produced quality, usually adorned with a cookie-cutter style
of "traditional” features such as gates, gables, and wrap-around porches. In spite of the variance of
the individual features, all McMansions have a tendency to look alike, which helps spawn the
derogatory attitude they tend to inspire. People also dislike them because of the fact that they are
built hastily and haphazardly, with no real regard for the environment, the lay of the land, individual
tastes, or, most importantly, the historic value of a particular neighborhood.

McMansions- the elegant estate in a to-go box- are popping up in neighborhoods all over America.
And in some areas, it's becoming a real problem.

With the size of American homes increasing in alarming rates over the past few years, people have
to realize that all of these big houses must be going somewhere. Although in the early days there
were often separate communities for this type of housing- often on the edge of a town, and featuring
a gate, a playground, and a manufactured stream- nowadays there is less space and a McMansion
can very well be plopped down in the middle of any neighborhood where land is available.

Some cities are fighting back. Suburbs around Detroit, Ml and Dallas, TX are fighting the tract
mansion boom particularly hard. Citizens in those cities, and in other cities whose historic
neighborhoods are being affected by the building of these ever-larger homes, are lobbying the
government to pass regulations preventing the tearing down of smaller, older houses in order to
build something so out of keeping with the rest of the neighborhood.

In the meantime, as more of these ubiquitous mansions continue to appear, neighborhoods are
changing face, lots are becoming too crowded, and old cities are losing their charm. The more
McMansions that are built, the more alike they become- after all, there's only so many ways to
arrange a porch and three gables. It might have been okay when it was all within one gated
community. But now, there's a problem: they're spreading.

Unigue Real Estate Development Method!: Residential Development Made Easy Teaching People
In 84 Countries How To Develop Multi Living Projects - $ Wealth Changing.
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Staging a Home for Sale

So your house is up for sale. It's a good house, well-priced for the neighborhood, and in decent
repair. But nobody's buying. What's wrong?

The fact is, you might be looking right past the problem. You've lived in your house day in and day
out, and you're accustomed to it being, well, your house. It takes a leap of faith and imagination to
picture another family living within those familiar rooms. If it's hard for you to imagine someone else
living in your house, then chances are, it's hard for potential buyers to imagine living there, too.

A new fad sweeping America is called "house staging.” This is, essentially, "de-personalizing" a
house. Staging means making small changes to decor to make it easier for potential buyers to
imagine themselves and their possessions in the house. It's a subtle skill, and it works.

Staging can be a difficult process if you're still living in the home while you're showing it. But keep in
mind that when it sells, you're going to be moving anyhow. Take advantage of this opportunity to
start packing, and start with the things you use the least but see the most: Your decorations. It might
be a little uncomfortable at first living in a house with stripped of photographs and refrigerator
magnets, but it's worth the effect it will have on walk-throughs. When people see a house without
personal effects, it reminds them of a showroom or a model home, and makes it easier for them to
imagine their own belongings in the rooms. Think about it: Would you, as a buyer, feel more at home
in a living room crowded with photos of someone else's kids, or a living room with clean walls and a
vase of flowers on the table? The former makes you feel like you're intruding. The latter makes you
feel the room's potential.

Speaking of walls, it's important to take a good look at your color choices. For staging purposes,
soothing neutrals are the best choices for your walls. Although it's easy for a buyer to paint the
house once they move in, the psychological effect of seeing paint colors that clash with their
furniture or taste could cost you a sale.

Finally, staging involves one other major step: See your rooms in a new way. Just because your
family has always had the computer set up in one corner of the bedroom doesn't mean it has to stay
there. Do some experimenting and try putting the computer in an alcove off the front door, or behind
a dining room wall. Create new, practical spaces with your furniture to show buyers the potential in
each room. Try placing a small sofa or table and chair in the office and making it a sitting room
instead. All houses have plenty of possibilities. The trick is finding the potential in your house, and
displaying it in an effective way so buyers will be excited about making those rooms their own.

Top of Form

Bottom of Form

Not So Shabby Life/Profits: Inspiring and showing people (mostly at home moms) how to restore
furniture and make a healthy living at it. Provide tips, info.
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Small is Beautiful

Remember the studio apartment you had in college? That one room apartment served as bedroom,
living room, kitchen and den; it probably held a daybed, a television, a coffee table, and maybe even
the stove and refrigerator along one wall. Moving into a real home after experiencing such a
cramped way of living can be a huge relief. So it comes as a surprise to some that home owners
today are deliberately building smaller. If you've got the cash, some think, why not slap on as much
square footage as possible?

But sometimes building smaller means building smarter.

It's a fact: small is more efficient than large. Building a large house requires a lot of building
materials and manpower, and consequently, a higher cost. That's why many larger homes are built
with lower qualities of wood and other materials- if the builders used the best materials, they would
price themselves right out of the market. A smaller home, on the other hand, can be built with
high-quality materials and attention to detail, and still not fall into an impossible price range. If you're
not particularly in need of floor space but you love the idea of oak trim and vintage cabinetry, then it
might be in your best interests to build small.

No matter how much you spend to build the house initially, a smaller house will save you money in
the years to come. Heating and cooling costs of a smaller-sized home will be a fraction of what they
are in larger properties, and repairs on a one-story roof run much cheaper than those on a
three-story mansion. Painting or siding the exterior of a house that doesn't have as much exterior is
an easy job and well within most home owner's budgets.

Of course, there is the space factor. But unless you have a large family or another reason why you
need lots of square footage, don't rule out small homes as being too cramped and claustrophobic. In
the hands of the right designers, smaller spaces can be given wonderful, wide-open feelings that
rival those of larger houses. Smart designers know the tricks of opening up a small space and giving
it the flow it needs to feel larger. Rooms that open into each other, a lack of hallways and narrow
entryways, and large windows can all help a small home feel gigantic. A light style of furniture and
simple, bold pieces on the walls complement a small space perfectly and give it a clean,
contemporary feel. Imagine living without the compulsion to fill your space with "stuff.” Imagine a
home where one or two quality chairs and a sofa can make a room come alive.

So if you're considering building or buying, consider going small. It's the new, budget-conscious
wave in home design

Abc's Of Building A Successful Website: The fundamentals for building a successful work at home
Internet business.
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How Much Home Can You Afford?

First time home buyers are faced with a maze of financial decisions. It's a daunting task to sort
through mortgage rates, credit scores, and monthly payments to determine exactly what your price
range will be for your future home. Although bankers and real estate agents are there to assist you,
it helps to start with a general idea of your bracket. Consider the following things when trying to
make sense of your own cents.

First of all, how much of a down payment will you be able to make? Down payments are the reason
why first time home buyers are well advised to sack away cash for at least a year before they
purchase. The more you can put down up front, the less you have to borrow... and the less interest
you'll accumulate.

Once you figure out your down payment, do some research. This is where banks and real estate
agents can be particularly helpful. You'll need to get a feel for what kind of interest rates you could
get on a home loan, as well as how much you can expect to pay in property taxes and insurance.
Once you get an idea of what those numbers would be in your area and with your credit standing,
you can get a rough idea of what kind of mortgage you may be looking at. Take a possible price for
a home you may be considering. Subtract your down payment from that amount, and then add on
the accumulation of interest, property taxes, and home insurance. This is the principal amount you
will need to borrow in order to purchase that home. Now you need to discover whether or not you're
eligible to borrow that amount, and if you can afford the payments it would require.

Keep in mind that when you do apply for a mortgage, the amount you're able to borrow will be
influenced by more than just your credit score. Lenders will also investigate your wages, your
expected earnings in the near future, and any outstanding debts. All of this will factor into the
calculation of how much you're able to borrow, and what kind of rates you will receive. If the loan for
which you're approved turns out to be less than what you'll need for the home you're considering,
you must either find a different lender and try to recalculate your terms, or find a less expensive
property.

If you're considering purchasing a home in the future, start cleaning up your credit now. Work out
payment plans on any outstanding debts, and get a copy of your report so that you can contest any
errors. It's also a good idea to start saving for your down payment well in advance. Having a good
credit score and cash in the bank are the two most effective ways to get a good loan with a decent
rate. If you don't have those two things yet, you should consider putting off your home purchase until
you do.

Work At Home - 2003 Resource Guide: The ultimate source for real work-at-home jobs and
business opportunities.
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Selecting the Best Real Estate Agent for You

Let's face it: selling or buying your home is probably one of the biggest, most daunting projects you
will ever take on in your life. It's a monumental event that could impact a large part of at least the
next few years of your life, and it's for that reason that a lot of homeowners looking to buy or sell
homes or commercial property will turn to a real estate agent or Realtor for help.

Having the assistance of a Realtor by your side can be very reassuring, especially for a homeowner
in their first round of dealings. If you have never sold a home before, the legality of it all can be
quite overwhelming and that's what the agent does for you; the position of real estate agent is
designed to alleviate as much stress off of your shoulders as possible when it comes to legal and
business matters relating to the sale, potential or otherwise, of your home or property. They do
most of the footwork for you if you pay them, from advertising to showing the property to closing the
sale. They can have as little or as much participation in the matter as possible.

In a sense, you are going to have to interview people for the position as your real estate agent just
as the hiring position would go were you hiring for some other type of position. When selecting an
agent, think back on how well known properties were that they represented before this? Do they
have a name that you have heard or seen before, perhaps on flyers, yard signs, billboards, or even
local television? The more well known an agent is the more reputable they tend to be, and the more
reputable they are, the more negotiating power they are going to carry with them when it comes to
selling your home for the highest possible price, or purchasing it for yourself at the lowest possible
cost; that, of course means a higher rate of commission for them, as well as profiting your pocket as
the homeowner and prime beneficiary of the sale.

When you are selecting an agent, be sure that they are willing to provide you with a detailed blue
print on how they intend things to go from that point on out. Ensure that you and your prospective
agent discuss how they plan to inform others that your property is on the market. Are they going to
post an ad on the Internet? Are they including your particular property in a flyer or circular? Be sure
to ask them how much time they plan to devote to your particular account. If you are looking to sell
your property on a schedule or if you are in a time crunch, a part time real estate agent just will not
do. Be sure that details regarding fees and commissions are disclosed properly prior to any type of
agreement, especially a contractual agreement.

Get Started In Real Estate Investing!: Learn real estate investing with zero money, zero credit and
zero risk, and earn some extra money at the same time. Free E-book!
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Selling Your Home by Yourself

The Ins and Outs of Becoming a Real Estate Agent

Getting into the real estate business can be one of the most rewarding, yet tiresome occupations
out there. Whether the rewards outweigh the downfalls of the position really does depend on the
person looking into the career. If you are a family-oriented person or someone who likes to spend a
lot of time to themselves or enjoying the more leisurely things in life and you are really not looking to
give these things up (at least for a while), real estate may not be the right gig for you.

Generally, getting settled into the real estate business can take up to six months, or even a year!
Of course, a year does sound like an extremely long time to get into an occupation, but if you think
about it and take into consideration all of the steps that are involved, that time frame is fairly
reasonable. All real estate agents start out in pre-licensing schools. Pre licensing schools are
basically classes that teach prospective real estate agents the ins and outs of the business itself. In
such classes, laws, dos and don'ts of the business, basic rules, and sales tips are all discussed in
detail. Pre licensing real estate classes can take up to three whole months to complete, and
successful completion of the classes should lead to a successful passing of the real estate
examination. Passing the real estate exam is nothing like the SAT however; it takes long hours of
studying minute little details as well as broad, more general real estate information to successfully
complete the course and pass the exam the first time. And passing the exam on the first time is
always the goal!

After completing the required pre licensing courses and passing the real estate licensing exam,
there is the actual time frame that it takes to get into business to consider. Of course, you are going
to have to decide if you want to go into business for yourself or go to work for a real estate
company, such as RE/MAX or Century 21. Do take into consideration that it might not be the
smartest idea in the world to immediately go into business for yourself, and there are several
reasons for this. The first is that when you are just becoming licensed and getting into the real
estate business, you don't know if you want to do this for sure or not. Sure, you think you do and
that was why you decided to spend all of your money on time on classes and exams, but the reason
real estate agencies are always hiring is because the turnover rate in that line of work is extremely
high. Like most other sales jobs--the real estate business is NOT for everyone, and do you really
want to find out that you hate your line of work after you have signed a 12-month lease on an office
space and hired a secretary? | didn't think so.

The best advice is to start out at one of your local agencies, and if you are good and you enjoy what
you do work up from there. Have fun, and if you devote yourself to the business and you are good
at it, your efforts will most definitely pay off.

Million Dollar Foreclosure System: Get Very Motivated Sellers of Real Estate calling YOU! Learn
Step-By-Step how to get the Deal! Real Estate Investing Secrets!
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What's Hot in Real Estate?

Just like cars, clothing, and anything else that people buy with their hard-earned money, real estate
goes through many a trend. The answer to what's hot in today's real estate market can be found by
looking at new houses being built as well as popular renovations being done to older properties. If
you consider the lifestyle of today's families, it's not difficult to see why these trends are becoming
so big- and why they're likely to stay around for awhile.

Today's homeowners want open spaces more than almost anything. Even if a house is small on
square footage, the lack of walls and enclosed areas is a big plus in today's market, where people
want a feeling of freedom and luxury. Low ceilings, solidly divided rooms, and narrow entryways are
relics of the past that can still be found in many homes built in the 70s and 80s, and people are
paying big money to have those features removed and renovated. More and more new homes are
being built with cathedral ceilings and front doors that open directly into large living spaces. Even a
smaller house, built with a lower budget and sold with a lower price tag, can benefit from losing a
few walls and gaining a feeling of open space. This trend is all about the sensation you get when
you walk in the door: Today's homebuyers want houses that feel big, even if they aren't.

Speaking of size, there are two rooms in today's homes that are increasing in popularity, and thus
in average size. These are the kitchen and the master bedroom. Today's home builders and buyers
are willing to sacrifice some space in other areas, like the family room or the bathrooms, in order to
have a large informal eating area or a double-sized master bedroom. Kitchens with a breakfast bar
that overlooks the living room, and master bedrooms with their own baths and even outdoor patios,
are huge selling points in today's market that can outshine the fact that a house might be a little
lacking in other areas. It has to do with the way families are living today, experts claim. With hectic
schedules and little time together, meals are becoming more and more important, and working
parents like to be able to have everyone together in the kitchen, or near it, while they're cooking and
serving. As for the popularity of large and luxurious master bedrooms, the reasoning is obvious:
Today's busy homeowner has a very strong desire for rest and relaxation. A good-sized master
bedroom provides a retreat and a private area for the grown-ups in the house to have to
themselves.

So if you're planning to sell your home in the near future, or if you're hoping to build or renovate a
house for profit, take a good look at these current trends. Regardless of the size of your particular
property, adjusting it to match what homeowners want most in today's market can result in big
payoffs.

How To Sell In Today's Tough Markets: Supercharge your earnings with the phenomenal
techniques from the acclaimed Direct Selling Masterclass Sales programmes.
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The House Flipping Trend

Picture this: You purchase a run-down old house at a local auction. The house is falling apart,
maybe even in the kind of ways that require Condemned signs, and you walk away thrilled to have
spent $65,000 of your hard-earned money to own it. What world is this?

This is the world of house-flipping. If you haven't heard of house-flipping, chances are you don't
work in real estate.

Then again, neither do many house-flippers, at least not at first. House-flipping is the new term
devised for people who buy properties in bad shape, ideally with little structural damage but plenty
of cosmetic wounds. These people rebuild the houses within a strict profit margin, and use a little
real estate know-how to produce a salable house, ready for the market. Then they sell it for many
times the price of original investment plus construction.

With the real-estate market booming, more and more everyday people are getting involved in this
business of fixing up real estate to sell. Some people live in the houses as they flip them; others just
buy, buy, buy, send out crews, hold open houses, sell, and buy some more. It all depends on your
budget, and the kind of flipping you're willing to do.

It generally takes a professional, with lots of investors and money in the right places, to take a truly
destroyed property and make it salable. Amateurs do best sticking to houses that might have
terrible paint (or no paint at all), ripped-up lawns, bad tile, and other cosmetic damage that they can
fix at low cost. Once you get into the horrors that can be caused by termites, rotten wood, and
caving ceilings, you're probably talking about a job for the professionals.

Of course, many shrewd house-flippers, even the ones with investment backing, won't flip a house
with too much damage. You might fall in love with a rustic old Victorian and cherish the idea of
restoring it to glory, but the world of a house-flipper is all about profit. Those who get emotionally
involved with the properties are in trouble. Before you know it you'll find yourself in over your head
trying to fix problems whose expense is going to far surpass what you might be able to sell the
house for later. A true house flipper knows when to walk away.

For anyone intrigued by this new trend in the real estate market, it helps to know as much as
possible about your local real estate market. Maybe a house with some fairly serious damage is still
worth the cost of repair if it's located in a prime area. Informed flippers will know at a glance what
might be worth their time. The world of house-flipping is an oddly shrewd one, considering the
creature comforts they work with every day. These are people that are able to thrill over installing a
cathedral ceiling, and walk away from it at a moment's notice if it flies over budget. These are not
people who go weak at the sight of old paneling. They might go weak, however, at the cost of
repairing it.

It all boils down to a numbers process. Those interested in house flipping should start slowly.
Study the market, watch the numbers, and get advice wherever possible. When you make the
plunge and purchase your first flippable house, congratulations. Now don't get attached, because if
you do your job correctly, it won't be yours for long

Sell Your House Yourself In 6 Easy Steps: 60 page guidebook and 10 real estate forms for a quick
and easy FSBO sale.
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Reversible Negatives When Buying a House

So it's time to buy a house. Whether you're shopping on a budget or searching for your dream home
no matter what the cost, there are a few things you should keep in mind when you go to view
potential properties.

The bottom line is this: Every house has its drawbacks. The trick of being a smart buyer is to know
which of those drawbacks aren't so negative, to use them to your advantage when it comes to
negotiating price, and then fix them later at little cost to yourself. Here are three negatives you may
encounter in the housing world- that you would be doing yourself a favor to look beyond.

Paint colors. Honestly, if you're buying something as permanent as a home, what difference does it
make what color the walls are? This is not a rental property where you're stuck with what you get;
the house is yours, and the walls are yours to do with as you please. | have actually heard of buyers
turning down a house because the burgundy walls made it too dark. A twenty-dollar gallon of paint,
or the cost of a painter for a day if you'd rather not do the work, can recreate a room and rejuvenate
a house. The trick is to see the house for its possibilities, not its current actualities. Turning down a
house because you don't like the color of the walls is almost as bad as a woman | heard once turn
down a house because she didn't like the doorknobs!

Appliances. Sure, it's a plus- a big one- if you get a house that comes complete with up-to-date
appliances, already installed. But this major convenience comes with a price tag. The reason is
simple: Nobody likes lugging in and installing those things. You're paying to have them there, not
necessarily because they're good appliances. Buy some used ones, have them delivered or borrow
a truck, and save on cost. It's that simple.

Landscaping. This one might be a surprise, since a yard is a fairly permanent thing. Potential
buyers should certainly check out the property and what lies adjacent to it. But don't be overly
concerned if the previous owners had dogs that tore up the grass. Planting grass is an easy project
that pays off over time and can increase the value of the property tremendously as years go by.

If factors like those above are lacking from the house you're considering, you should certainly use it
as a bargaining tool in lowering your final purchase price. A good seller will recognize that you will
incur some out-of-pocket expense to remedy these things, and they'll adjust the price of the house
accordingly. But turning down a property when the fixes are this simple is more than just a foolish
move on the buyer's part. It's a lost chance to incur some valuable equity and possibly get a great
home for a much lower price.

Home Staging, Fixups & House Makeovers: .the who, what and where of home improvement and
selling your property fast without spending a fortune.
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Is Your Fixer

Is Your Fixer-Upper Worth Fixing Up?

Nowadays more home buyers than ever are in the market for a 'fixer-upper’, a damaged home that
needs repairs. Whether they want it for themselves or to renovate and sell at a profit, people are
looking for the diamond in the rough.

The question is, will you be able to do the work required to make the home marketable? The secret
lies in purchasing a home with problems that aren't out of the realm of possible repair. So what
should you look for when you go to search for your fixer-upper? What should you avoid?

Unless you're a certified carpenter with plenty of time and money on your hands, avoid a house with
serious structural damages. Structural repair, including unsafe wall support and caving-in roofs, can
be a serious and costly process, out of reach for the typical home buyer. How do you know if a
house is too broken to fix? It pays to ask a professional. Although most of the time serious structural
damage is obvious (and in fact, you'd probably have to go looking to find a house on the market that
had this kind of problem), it's worth your money to get an inspector on your side and have them
check over any damaged property you're considering. If you do the research and get the right
inspector, they'll be able to tell you what lies ahead.

On the other hand, there are certain home defects that, while they might sound daunting, are
simple enough for the right person with a little time and money to spend. A home that has seriously
damaged floors, for example, may require the removal of the old floors and installation of new ones.
Similarly, a missing porch, broken windows, and damaged walls can all be repairable defects if your
budget and time allow.

Of course, it's possible to remedy any problem that might exist in a home, even if it involves serious
structural work. The trick is deciding on what type of budget and timeline you have, and how much
work you're willing to devote to bringing your diamond to life. If you're considering a fairly large
repair project and a fairly large investment, get an appraiser to look at the property and help you
calculate what kind of market value the house will have when all is said and done. Even if you're not
planning to sell it, you'll need to know if the work is worth the investment.

Finally, know when to walk away. If it's a great house but has a lousy yard, or is in a bad location,
do you really want to pour time and money into renovations? Renovating a fixer-upper is a big
commitment. Make sure it'll be worth it in the end.

Work From Home Ebiz: Work from home in your own business and make extra income.
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Remodeling a Bathroom

So you've decided that it's time to update your bathroom. Whether you're planning to sell your home
or you've simply decided your family needs a more updated space, there are a few important
decisions you should make before you start.

First of all, consider what needs to go (no pun intended). Are you remodeling because all of the
fixtures- tub, shower, toilet and sink- are outdated? Or is there a specific area of the bathroom that
doesn't work for you? Maybe the floor is outdated or peeling, or the mirrors are in inconvenient
places, or you'd like to knock out a closet or install some shelving. Before you start, pin down the
exact things about your bathroom that need work. Don't immediately assume you need to overhaul
the entire room. You may be able to save yourself big bucks by starting with the problem areas. If
your bathroom seems too small, you might not need to tear out a wall. Maybe you just need a
pedestal sink instead of a cabinet one.

If you're more than ready to just tear the whole thing up and start from scratch, you'll have to make
some decisions about what's going to replace the current fixtures. Take some measurements of
your tub, sink and toilet, the replacements you're considering, and the size of the room. Keep in
mind that just because you want a claw foot bathtub doesn't mean you should have one- your
bathroom may be too small for anything but a tub that fits closely into the wall. Draw some diagrams,
and move things around until they seem to fit. But keep in mind that the layout of a bathroom is fairly
limited. The water pipes only come out of the walls in certain places, so unless you're planning on
tearing up the walls and the plumbing, your toilet and shower will probably stay where they are, even
if you replace them with new ones.

Making decisions about what new items to buy should be the easy part. Look into purchasing a
low-flow toilet. If you haven't had a new toilet in awhile, you will be amazed at the savings on your
water bill once a new, water-saving model is installed. This is also a huge plus to potential buyers,
who will love the idea of saving on utilities each month.

Safety in the bathroom is also a consideration. Consider handles around the tub and a non-slip floor
covering specifically designed for bathrooms. Many older bathrooms are lacking in safety features,
and that's a down side when it comes time to estimate a home's value.

Remodeling your bathroom is going to be a job that requires some forethought. Whether you're
doing it to sell the home or for your family, it's best to take space, safety, and convenience into
consideration. You spend an awful lot of time going in and out of your bathroom. It might as well be
comfortable!

How To Buy & Sell Cars For Profit!: Make 0-3000 a car. Work from home. Learn how with no
experience and little cash. Part time or full time. Keep your old job.
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Landscaping Tips to Sell Your Home

The outside of your home is the first thing potential buyers will see. Keep this in mind when it comes
time to put your home on the market. Many home sellers focus largely on the inside of the property,
which is extremely important- but this is not a time to overlook the first impression your home makes
from the street.

There are a few simple things you can do as a home seller to make your house more instantly
appealing. If potential buyers get a good feeling on their way in, they're much more liable to like
what they see once they get inside.

The first step is grass. If you have it, great. Cut it neatly and trim the edges. If you have grass but it
leaves a lot to be desired- for example, if you more weeds than actual grass- you can still make a
good impression by keeping it neatly trimmed. If you haven't noticed, neatly cut weeds look a lot like
grass. It's not ideal, but it's better than nothing. If your lawn is in bad shape and has bare patches,
invest in some grass seed. Sod would make the ultimate impression, but most home sellers are
reluctant to put down the cash this requires, and there's no guarantee that sod will grow anyhow.
Put out fast-growing grass seed, string off the area, and let potential buyers know that you've made
the first step towards giving the house a nice green lawn.

Shrubbery is another inexpensive and important factor for homes on the market. It's worth the small
investment to plant some bushes near the front door, or near low-lying windows where privacy might
be a concern. It's a known fact that people respond well to bushes planted at the end of a sidewalk,
framing the entrance into a yard, so if your walkway is bare consider a bush on either side of it. A
few blooming flowers from your local nursery will also help. Don't worry if they look freshly planted.
You don't need to fool people into thinking they've been there forever; you just want to show that
you've made some good effort, and that the yard has good landscaping potential.

And that's the last trick: We said "potential.” One of the worst things a home seller can do is
over-landscape their lawn. Buyers will get a crowded impression if they can't turn around in your
yard without running into a brick path or a bed of flowers. Leave some open space and let buyers
imagine how they would design the area if they owned the house. Your potential buyers might have
children, and want the open yard space for a jungle gym or play area. So keep the design loose and
generic, and don't spend too much time or money on landscaping to sell.

All you really need are the few small details that will make a good first impression.

Make 0 Per Hour As A Home Inspector!: Home Inspection, Home Business.
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|s Bay Area Real Estate Risky Business

Is Bay Area Real Estate Risky Business?

Bay Area real estate is an ever-increasingly popular investment for prospective property or home
owners in California. The location is prime, and the price is always right. Whether it is due to the
area'’s oil-rich location near the shore, the beautiful weather, the breathtaking views, or the
pocket-fattening constant tourist traffic in San Francisco, the Bay Area is a very popular choice of
locations for both prospective real estate agents (who are seeing dollar signs, most likely) and
prospective purchasers.

Since 2002, property values in the Bay Area have been rising; increases in interest rates have
caused the actual cost of some properties to go up as much as 40%. For this reason, many people
are selling their properties at extremely high prices, equaling higher commissions for the real estate
agents who receive a portion of the property's purchase price as payment for their services. Just as
there are people who are selling their properties at high prices, there are just as many investors out
there who are willing to purchase these slightly over priced homes, office spaces, warehouses, or
other properties just to turn around and sell them back when the values shoot up again. It could be
said that, while all investments are risky (especially when it comes to real estate) the values of real
estate in the Bay Area is usually easily predicted, and is somewhat a safer and wiser investment
than other real estate opportunities that may come your way. The average price of a home in the
Bay Area is in the neighborhood of anywhere from $500,000 to $650,000 and while your investment
could backfire should these properties drastically decrease in value, smart bay area real estate
investors wait to sell until the prices go up, maximizing the profit margin they could make off of the
sale.. Of course, breaking even never sounds as good as making a hefty profit in your financial
endeavors, but as an investor in Bay Area real estate using your head can have you doing well for
yourself most of the time if not all of it; it is important not to forget that a reserve of start up funds is
always necessary to enter into such a hefty investment as Bay Area real estate.

Bay Area real estate investors are beginning to start up a pattern of spending beyond their means
when it comes to these high-priced properties. Federal guidelines state that one should not take out
a mortgage that equals more than 30 percent of your total monthly income; most wise people would
take such legally mandated "advice" to heed, but more and more people are throwing monetary
caution to the wind and, in attempts to catch a prospectively profitable investment opportunity many
do get caught up in the ever-increasing housing market crashes, losing money in the end. Of
course, some people are more affected by this than others.

Bay Area real estate is a great investment for the smart investor, who knows the market well and
pays attention to the fluctuations in property values.

The Real Smatrt Ira: An eBook for sale, The Real Smart IRA - Guide To Buying Real Estate With
Your IRA. Affiliates earn 50%
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Common Architectural Styles

Have you ever heard a home referred to as a Tudor, or a Colonial, and wondered exactly what
those terms meant? Have you tried to describe your home to others, and had trouble finding the
right words? Maybe you're trying to plan your dream home, and you're in need of some inspiration.
The history of architectural styling is a fascinating subject and is well worth the study. The evolution
of real estate design to meet people's needs throughout the years has resulted in classic and
enduring architecture that still exists today. Here are a few of the most common architectural "types"
explained.

Tudor: A Tudor home is built in the style of late medieval architecture, and echoes designs used on
English country homes through the 16th century. Tudor homes have a distinctly European look.
They feature decorative half-timbering, often in parallel crown designs across the front of the home.
These timbers are merely decorative today but on the original homes they were an integral part of
the structural design. Tudor homes are very often a light color, with dark or black timbers
criss-crossed across the gables (another important feature). Some of them have false thatched
roofs, imitating the real thatches of the original homes, and most have decorative but functional
chimneys.

Colonial: This term typically refers to a Colonial Revival Style home, which first appeared in 1876 at
the US Centennial Exposition. After the World Wars this home style was built all over the United
States and is still extremely popular today. Colonial Revival Homes feature a symmetrical design,
often with a single pillar on either side of the front door, and they are usually made from brick or
wood. They are extremely simple and mathematically plotted, with windows on corresponding sides
of the house matching those opposite. The inside of a Colonial style home often has a main
entranceway with stairs that lead up directly across from the door.

Cape Cod: A Cape Cod style home is one of the most prevalent styles still appearing across the
country today. This style of home was first built in the late 17th century by English colonists arriving
in America. It is a modest, symmetrical design, with a long peaked roof and no more than two
stories, usually one. Cape Cods often feature wide clapboards or shingles on the exterior, and
wooden shutters over the windows. Their original design was lifted from English country homes
familiar to the settlers, who then modified the design to withstand the cold winds and hot suns of
New England weather.

These are just three of the most common architectural designs used in today's homes. There are
thousands more out there. With the trends in the real estate market changing every day, it can be
reassuring to know that there are some things that will always endure. Even the fickle world of home
builders can recognize the value of a true classic.

HomeSalez.com - Your Next Move!: Real Estate Marketplace - Homes FSBO, Agent Resources
and Property Listings in Canada, Australia, USA & UK!
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Refinancing Your Loan

Refinancing your home or property is a big decision that could drastically affect your financial future,
for the good or the bad, depending on how smart you go about the process. Take the time to
explore all of the different refinancing options you have available to you. Many loan agents offer you
refinancing deals that seem too good to be true, and while most of them seem to have your best
interests at heart, do try to keep in mind that they are not paid unless they approve you for a
loan--and you take it. Refinancing your mortgage can lower your monthly payments, lower the
amount of interest you pay on your loan, or even shorten the term of your mortgage without having
to pay a penalty for early mortgage pay off.

Refinancing a mortgage usually involves allowing a loan company to pay off your original home
loan in return for you signing a loan contract with them. Most times, the second loan is more
beneficial to the mortgagee, especially for that present time.

There are a couple of things you want to consider when trying to decide whether or not to refinance
your home loan. First off, a lender usually charges fees on a point system; the points on your
mortgage can range anywhere from zero points to four, depending on the credit worthiness of the
borrower, and the type of lender you are using. Some lenders may offer a much lower interest rate
with a higher number of points, while others may offer a higher interest rate and only zero to one
point involved. Points are fees that are equal to one percent of the face value of the loan. A
$200,000 loan with three points would cost the borrower $6,000 up front. A lower number of
discount points may cause the loan to have a higher interest rate than the loan you are thinking of
refinancing, perhaps causing your loan to cost you more in the end.

Of course, when thinking of refinancing, you are going to want to make sure that it will be in your
benefit! The penalty costs of paying off your loan or mortgage early, the cost of appraising your
home, related attorney costs, settlement fees, and closing costs are all amounts that should be
taken into consideration when one is refinancing. As far as your current loan is concerned, these
are all costs that, more often than not, have already been taken care of and you could be making
things worse for yourself by taking these things on again, especially if your reason for refinancing is
a rather tight financial situation.

The mistake not to make is to refinance to save your mortgage, to keep a bank or lender from
foreclosing on your property. While sometimes situations like this are inescapable, borrowers who
attempt to refinance their properties and homes under conditions such as this often end up
essentially paying more than they were, saving their property and possibly harming their credit in the
process.

Access Loan: ,000 Cash Loan - Even With Credit Problems.
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Secrets of Resale Value

Whether you currently own a home or are looking to buy one, chances are you're interested in
resale value. There's always the chance that you will be selling your home in the future, and with
that in mind, it's good to know you can get good payback for your purchase. Here are three things
about house resale value that may surprise you.

First of all, swimming pools are not worth much. Not in resale value, anyhow, even if you did pay a
lot to have one installed. There was a time when having a pool in the backyard meant a lush and
expensive home, but nowadays they are more common than you might think. Many modern home
buyers are more interested in a backyard for the kids than they are in having a tiled pool outside
their back door. Speaking of the kids, that's another reason the resale value of homes with pools
has gone down: With the ever-growing number of Americans with small children, many would just as
soon steer clear of a large body of water in the yard. This is not to say that swimming pools do not
have good resale value to the right buyer. It does mean, however, that there are fewer "right buyers”
for this type of property than there once were.

The second surprise is an easy one: You can never have too many bathrooms. Nowadays
bathrooms are prime space in a home. Even installing a shower and toilet in a corner of the
basement can add remodeling potential to your home. Ideally, every house would have a main floor
bathroom, a guest bathroom, and a bathroom off of the master bedroom. In short, the more toilets
and showers for today's family, the better your home will fare in the market of the future.

The third and final surprise source of value is this: If your home is the smallest in the neighborhood,
it might be the best in terms of resale value. A small, modern, nicely kept home in a neighborhood of
larger houses may fare very well. Picture it this way: Your neighborhood is desirable, and you're
lucky enough to have the most affordable house on the block. Compared to the prices of the
property around you, what might seem like a high price for the size of your home can be considered
a very good deal.

Calculating resale value for a home that you plan to sell in the future can be a tricky job. It's
sometimes difficult to predict what will come and go in the buying market. The best advice is to keep
the basics updated and in good shape- this means your kitchen, your roof, your yard, and other
obvious hubs of the household. When the time comes to sell your home, be prepared to spend a
little money to invest in one or two areas that can increase your home's value considerably. It will be
worth it.

Prepare Your House To Sell: Customizable ebook for preparing a house for sale. For real estate
agents and home sellers. Available in English and Spanish.
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